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Salén in Japan

Huvuddelen av Salén-Nytt agnas denna
gang at Salens affarsférbindelser med Ja-
pan férr och nu. Som lasaren kommer att
finna, har dessa utvecklats starkt under
aren och idag natt en omfattning, som ar
av stor betydelse inte enbart fér Saléns
utan daven fér manga japanska och andra
foretag.

Numret inleds nedan med en dversikt skri-
ven av Claes-Henrik Zethelius, vars in-
gaende kannedom om den japanska mark
naden i hég grad bidragit till att bana
vagen foér Saléns framgangar i Japan. Pa
nasta sida uttalar sig ambassadér Gunnar
Lonaeus om betydelsen av Saléns verk-
samhet i Japan och darefter fdljer en kort-
fattad beskrivning av Salénkoncernen av
idag samt en rad artiklar om vara verk-
samheter i Japan. Det ar var férhoppning,
att vara lasare med detta specialnummer
av Salén-Nytt skall fa en god insikt i de be-
tydelsefulla férbindelserna mellan Saléns
och Japan.

This issue of Salén-Nytt focuses primarily
on Salén’s commercial operations in Ja-
pan, the past and the present. As our rea-
ders will discover, these activities have
developed extensively during the past
years, reaching a scope today which is
not only of great significance for Salén,
but also for many Japanese and other
companies.

Our coverage begins with a summary
signed Claes-Henrik Zethelius, whose
deep understanding of the Japanese mar-
ket largely contributed to paving the way
for Salén’s successes in Japan.

On page 3, Sweden's ambassador to
Japan explains the importance of our com-
mercial contacts with Japan, followed by
18 pages of coverage presenting Salén’s
various operations in Japan.

Tjugo spannande ar

Ingen anade 1961 den omfattning Saléns
affarer med Japan skulle fa, nar vara kyl-
fartyg borjade transportera fisk, fangad av
japanska tralare utanfér Kanariedarna,
och bananer fran Equador den langa va-
gen till Japan. Ingen anade heller, att Sa-
léns tjugo ar senare skulle vara ett av de
storsta av alla svenska foretag nar det gal-
ler affarer med Japan.

Lat mig nagot berdra bakgrunden till den-
na utveckling och omnamna de framsta
affarsomradena.

Den standigt stigande levnadsstandarden
i Japan har medfort ett 6kat behov av bl a
fisk, kott, bananer och citrusfrukter. For att
tillgodose transportbehovet harfér har Sa-
léns stora och flexibla kylflotta alltid kun-
nat erbjuda de japanska befraktarna erfor-
derlig service. Det har varit en naturlig
utveckling att bland de inbefraktade kyl-
fartygen aven inkludera ett antal med ja-
pansk flagg.

Behovet av olja och mineraler ar stort i Ja-
pan. Saléns tank- och bulkfartyg har under

aren deltagit i transporten av dessa ra-
varor och nara affarsférbindelser har eta-
blerats med japanska befraktare och re-
derier. | synnerhet pa torrlastsidan har af-
farerna under senare ar intensifierats.
Néagra av vara bulkfartyg har byggts vid ja-
panska varv.
Salén & Wicanders affarer med Japan har
Okat framfér allt nar det galler marin-
tekniska produkter.
Affarsmentaliteten ar annorlunda i Europa
an i Japan vilket alla som gjort affarer med
Japan ar medvetna om. Det har darfér va-
rit naturligt fér oss pa Saléns att s6ka an-
passa marknadsféringen med vederbor-
lig hansyn till japanska férhallanden.
Inte utan stolthet och gladje kan vi konsta-
tera , att vi lyckats ganska val i vara an-
strangningar att mdta "den japanska ut-
maningen”. Det ar var forhoppning, att det
goda samarbete som byggts upp med va-
ra japanska affarsvanner under de mer an
tjugo gangna é&ren skall fortsatta att
utvecklas. Claes-Henrik Zethelius
("Noppo-san”)
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Twenty Exciting Years

No one suspected in 1961 the extent to
which Salén's operations with Japan
would develop when our reefer vessels
began transporting fish, caught by Japa-
nese trawlers near the Canary Islands,
and bananas from Ecuador on the long
voyage to Japan . Nor did anyone foresee
that 20 years later Salén would become
the largest of all Swedish companies in
terms of business with Japan.

Permit me to touch upon the back-
ground to this development and present
the major business areas in which we are
engaged in Japan.

The continual rise in living standards in
Japan created increased demand for fish,
meat, bananas and citrus fruits. In order to
meet the resulting transport requirements,
Salén's large and flexible reefer fleet has
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always been able to offer Japanese ship-
pers the service they required. A natural
trend has also been to include a number
of Japanese-registered ships among tho-
se reefer vessels chartered for this traffic.
The demand for oil and minerals is large
in Japan. During the past years, Salen’s
tankers and dry cargo ships have been in-
volved in the transport of these raw mate-
rials, resulting in the establishment of clo-
se business relations with Japanese ship-
pers and shipping companies. Operations
in the drycargo sector, in particular, have
intensified during the past few vyears.
Some of our cargo vessels have been
built in Japanese shipyards.
Salén & Wicander's business activities with
Japan have increased, primarily in the
field of marine technical products.

The business philosophy prevailing in
Japan is different from that in Europe,
which everyone who has conducted busi-
ness with Japan is aware. Therefore, it has
been natural for us at Salén to make every
offert to adapt our marketing operations
with due concern for conditions in Japan.

With pride and satisfaction, we can say
that we succeded quite well in our efforts
to meet the «Japanese challenge.« We
hope that the good cooperation establish-
ed with our Japanese business friends
during the past 20 years will continue to
grow.

Claes-Henrik Zethelius
(«Noppo-san«)




INT, TORREEZLTLERICOV T
N, YEAEFCBVTHEFL TSRS
ELHERNSETHELVWERVWET,

HADEFKIEMNEATHEL TS
nT, BE, A, S RUMBROTE
DAHE LE Lic, TORROMETEL
Ft Bic, v v voKEEROBIEEHICEA
ﬁ%ﬁﬁ&%Wu\ﬂﬁT%B$ﬁﬁiém
LT, RBELIhd+ - ARRETHZ
EAHEE Lc, BROBDTELELT, &
o Bk M & ho ool BAsBKc i, &
CORFMBOMMBEETNILOICREDE
La7Es

AR CEAICHNT 5 BAOTRE Kz
YoTT, ThiEK, ¥ LYo NHRKRCE
Bk, Tho o eHgxEicfhoTEE Lt
B, TR, AROMERCEE S LR
FEaEG|IBRCEILENDICED £ Lic, B
Fo4 h— IR RT AL, 2
BEXBLEhTETBY T, YH0RY
MofIEH»i, B RO EMTTERES LD
DT,

HL VA h vVE—DBEEDEEEH
i, F& LTmMERERO SEFTHALT
BYET,

HETWEEH > TW5 E YR ATERX, 2
—ry ROENERFRBZINOT, TOZ ki
AALEG|Z LicZ Db AiZ#H TR
WTBIET, Thilt, + Vv VIC[FEDEREN
HARO#E SRR EHLEL-T, X4
HOBXFRBH A SE5 L, 2hiad
TERZ LIRMRTY,

BAERZEY LR EL 5T, FAESR 7 BAE
OHE 7 IELAB BT oI L
LEIE T L Ak ET, BERINE20
Fofic, BAD v A Lo KAEL DM
I B o e RIF B IBER A, BICRER LTI
KB THYETo

PTG A=AVY y 72 e XTVYA
FKOFH 7)oy EER

EEKOEBEHEIZ, =—27 +=—4r 7L bK
BRIol o, SEERKR T YV T—2"
B OAEHEAZERTFL TV LIS ERYL
D TY, RME0FEHD LRI RA B A
TLhBEHE, ALy 7RV AEEDOHEA
ENFEF LT eraLOFILLB30T,
"HUVYDREREBIFAIHEE” EREhET,

i,

Sweden’s Ambassador to Japan:

Salen’s
business

with Japan
Iimportant

Last December, Sweden's Ambassador
to Japan, Gunnar Lonaeus, had been invi-
ted to attend Salén’s anniversary celebra-
tion in Tokyo as the guest of honor. How-
ever, the Ambassador was unable to
attend due to his prior commitment at the
Nobel Ceremony in Stockholm, where
Professor Kenichi Fukui of Japan was to
receive the Nobel Prize in Chemistry.

The Ambassador wrote, however, to
Salén-Nytt, summing up his views on
Salén's acitvities in Japan. It gives us
great pleasure to publish the Ambassa-
dor's message in its entirety:

Salén Group activities related to Japan
have long been an unknown factorin the
economic exchange between Japan and
Sweden. The fact that Swedish ports or
Swedish products are involved only in ex-
ceptional cases is one of the reasons why
these activities are quite unknown, at any
rate to a wider public in Sweden.

A closer examination shows, however,
that the Group's freight earnings from
Japan compare favorably with the ear-
nings derived from the export of very hea-

vy groups of goods from Sweden to
Japan. In this way, Salén contributes posi-
tively in helping to ease Sweden’s'trouble-
some deficit in its direct trade with Japan.

Therefore, each increase in freight ear-
nings is heartily welcomed by the Swedish
authorities. It is hoped that the newly
announced liberalization of Japanese im-
port policy, which includes an accelerated
program to lower customs tariffs, as well
as concessions concerning non-tariff
trade barriers, contribute to a general in-
crease of imports in Japan. This, in turn,
should spur a general increase of freight
earnings on shipments to Japan, even if
the Japanese limitations on imports of
citrus fruit and meat continue to be ob-
stacles for refrigerated shipping.

The Salén Group’s many -faceted and
ingenious cultivation of the Japanese
market, with respect to shipping as well as
industry, is an important element in
Sweden's economic ties with Japan.

| wish the Group continued success in
these important activities.

Gunnar Lonaeus

Ambassador Lonaeus:

Saléns Japan-affarer vardefulla

Sveriges ambassador i Japan, Gunnar
Lonaeus, hade som hedersgast inbju-
dits till Saléns jubileum i Tokyo. Emel-
lertid kunde ambassaddren inte delta,
eftersom han samtidigt skulle narvara
vid Nobel-festen i Stockholm, da den
japanske forskaren Kenichi Fukui mot-
tog Nobelpriset i kemi.

Ambassadér Lonaeus har dock séant
ett meddelande till Salén-Nytt, vari han
sammanfattar sin syn pa Saléns verk-
samhet i Japan, och det ar oss ett néje
att publicera meddelandet in extenso.

Saléngruppens verksamhet med avseen-
de pa Japan har lange varit en av de ano-
nyma faktorerna i det ekonomiska utbytet
mellan Sverige och Japan. Det faktum att
svenska hamnar eller svenska produkter
endast i undantagsfall berérs har bidragit
till att verksamheten varit tdmligen okand,
i varje fall hos en bredare allmanhet i Sveri-
ge.

Vid ett narmare betraktande visar det sig
emellertid att gruppens samlade frakt-
inkomster pa Japan beloppsmaéssigt ma-
ter sig med mycket tunga varugrupper

i den svenska exporten till Japan. Saléns
bidrar harigenom pa ett valkommet satt till
en utjdmning av det bekymmersamma
underskottet i Sveriges direkta handels-
utbyte med Japan.

Varje 6kning av fraktinkomsterna ar
darfor att halsa med tillfredsstéllelse fran
officiellt svenskt hall. Foérhoppningsvis
kommer den nyligen tillkannagivna libera-
liseringen av den japanska importen - sa-
val det paskyndade tullsénknings-
programmet som latthaderna vad avser
de icke-tariffara handelshindren - att bi-
draga till en allman ékning av den japan-
ska importen och darmed generellt till
Okade fraktinkomster, aven om de japan-
ska importbegransningarna vad galler
citrusfrukter och kott ar ett kvardrojande
problem fér kylfraktsidan.

Saléngruppens mangsidiga och upp-
slagsrika bearbetning av den japanska
marknaden saval vad galler sjofarts- som
industrisidan ar ett vardefullt element i
Sveriges ekonomiska férbindelser med
Japan.

Jag oOnskar gruppen fortsatta fram-
gangaridenna viktiga verksamhet.

Gunnar Lonaeus
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The Saléninvest Group

Since its formation in 1915, Saléninvest continue and further develop its shipping
has grown into one of the largest groups operations and, at the same time, pursue
in Sweden. The main activity has always | a policy of further development in the off-
been shipping, and it is now Sweden’s lar- shore sector, marine technology, trans-
gest shipping company, operating a fleet portation systems and allied fields, both

of some 180 ships on routes throughout in Sweden and abroad.
the world. It is the Group’s intention to

Saléninvest

President: Sture Odner
As from May 1982: Gunnar Rosengren

Wholly owned main companies

Partly owned main companies

Below you will find a short description of
the present activities of the Group. On re-
quest, Salén-Nytt will take pleasure in giv-
ing further information about Saléninvest
and its activities. You will find our address
etc on the last page of the magazine.

Salén Tanker

President: Clarence Dybeck

Activity: Shipping ‘
 Turnover: Appr. USD 100 m

Salén Energy

President: Henric Ankarcrona
Activity: Offshore

Turnover: Appr. USD 30 m

Salén & Wicander
President: Jan Lundberg
Activity: Marine equipment,
agencies
Turnover: Appr. USD 70 m

Salén Dry Cargo J S Saba (28%)
President: Bjorn Byrfors President: Anders Carlberg
Activity: Shipping Activity: Wholesale, retailing
Turnover: Appr. USD 200 m Turnover: USD 3000 m
Salén Reefer Services Svea (30%)
President: Mats Ruhne President: Klas Holmberg
Activity: Shipping Activity: Real Estate
Turnover: Appr. USD 400 m Turnover: Appr.USD 15 m

%,

Through wholly owned subsidiaries the Saléninvest Group also conducts technical
consultancy (Salén Technologies), shipbroking (Sven Salén AB), cruising (Salén Crui-
sing), etc. Saléninvest also has a 50% holding of the wholesale company Meropa,

working internationally in the fruit and vegetable trade.
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Salen Japan Limited

Over the years, Salén’s office in Tokyo,
known formally as Salén Japan Ltd., has
constituted a natural base of operations
and link to the Group's activities in Japan.
The office has an ideal location in Azabu,
a central part of Tokyo with well-known
business districts and modern hotels
nearby.

Jerker Nilsson, present managing
director of Sven Salén AB, headed the
Japanese office until about a year ago,
when he was succeeded by Hans Chris-
tian Borresen. Mr. Borresen, who worked
with Salén Dry Cargo in Stockholm before
assuming his new position, is assisted by
four co-workers in dealing with the diversi-
fied operations of the Japanese office. All
four have worked for Salén in Japan for
many years. During this time they have
gained valuable knowledge of both
Salén’s total worldwide activities and the
Japanese market.

Kazuhiko Washio, SRS’ port captain in
Japan, is responsible for SRS’ cargo
handling and is to an increasing extent
involved in handling SDC’s ships calling
Japanese ports.

Hans Christian Bérresen and Claes-Henrik Zethelius conversing at Salén’s office in

Japan during one of Mr. Zethelius’ many visits to Tokyo.
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Misako Abe is responsible for the char-
tering operations handled by the office.

Saléen Japan Limited

Saléns kontor i Tokyo har under aren ut-
gjort en naturlig operationsbas och lank
for koncernens verksamhet i Japan. Kon-
toret har ett utmarkt lage i Azabu, som ar
en central stadsdel med vélkanda affars-
distrikt och moderna hotell inom nara
rackhall.

Verksamheten vid Salén Japan Ltd, som
ar det formella bolagsnamnet, leds sedan
knappt ett ar tillbaks av Hans Christian

Borresen, som tidigare arbetade pa Salén
Dry Cargo i Stockholm. Hans foretradare
pa posten var Jerker Nilsson, som nu-
mera ar VD i Sven Salén AB. Till sin hjalp
har Hans Christian fyra medarbetare, som
samtliga varit knutna till Saléns i Japan i
manga ar och under denna tid skaffat sig
vardefull kannedom om saval Saléns
samlade verksamhet globalt som den ja-
panska marknaden.

Cover picture

The cover picture was taken in January by
Mark Markefelt during the unloading of
fish from San Bruno. The distinctive calli-
graphy shown in the upper part of the

- photo, which translates to «Salén’s opera-

tions in Japan,« was provided by the Ja-
panese artist Hiroko Kimura, who resides
in Stockholm.

Shizuko Aoyama takes care of the
secreterial functions.

Kenji Asanuma is head of the accoun-
ting department.



20 years of transporting
fish to Japan

More than twenty years ago, on June 5,
1961, Salén delivered its first load of fish,
2400 tons of squid and red snapper, to
Japan. The representatives of the con-
signee, Interocean Shipping Co., arran-
ged for the fish to be shipped on the His-
paniolato the Taiyo Fishery Co. Ltd., in Ja-
pan. The renewed contact with Interocean
Shipping, which had been an agent for the
Salén-Skaugen line during the early Fif-
ties, resulted in the 20 year adventure of
transporting fish to Japan. This tradition is
still going strong.

During the early Sixties, the Japanese
fishing industry began to develop rapidly.
The Japanese fishing fleet moved farther
and farther afield in its search for fish to
supply the growing home market's desire
for a higher protein diet. The problem was
that Japan had a limited number of reefer
vessels to transport the fish from such dis-
tant fishing grounds as the Atlantic
Ocean. Salén solved the problem. By
transferring the fish to Salén’s reefer ves-
sels for further transport to Japan, fishing
operations could continue without Iong
mterruptlons Salén shipping services
made major contributions to making Ja-
panese fishing operations a profitable in-
dustry. By so doing, Salén developed
good working relationships with six large
Japanese fisheries: Taiyo, Nippon Reizo,
Kyokuyo, Hoko, Nippon Suisan and Nichi-
ro.

100,000 tons per year

During the Sixties, the volume of fish tran-
sported by Salén from the Canary Islands
and the west coast of Africa increased
steadily to more than 100,000 tons per
year. This growth continued into the Se-
venties, while at the same time Japan con-
tinued to increase its transportation re-

"Pescado congelado” —
Spanish—from Argentina being unloaded.
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"frozen fish” in
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San Bruno un/oad/ng flsh /mported from Argentina in Tokyo in January 1982

sources. Following the expansion of the
Japanese fleet, Salén has worked in close
cooperation with the shipping depart-
ments of the fisheries to provide the most
effective method of utilizing total transpor-
tation capacity for shipping traffic from the
Atlantic.

Half of Japan's protein needs are supp-
lied from the sea by the nearly 12 million
tons of seafood caught or imported each
year. This required good access to fishing
waters. During the Seventies, many count-
ries increased their territorial fishing wa-
ters to 200 nautical miles. At the same
time, Japanese fisheries were suffering
from decreased effectiveness due to in-
creased salaries and bunker fuel costs.
Consumers reacted violently to the ne-
cessary increase of prices and sales
plummented.

Japanese fisheries are still experien-
cing difficulties. However, it is heartening
to note that they continually seek new so-
lutions to their problems. One example of
this is how they dealt with the increased
territorial fishing waters. In many cases
they have succeeded in reaching coo-
perative agreements with various count-
ries. In some cases this has been through
joint ventures with local partners, while in
others annual fishing rights agreements
have been reached.

Another result of the increasing of the
territorial water limit was that Japan began
to import more fish. Importation of fish is
handled by the fisheries' trading depart-
ments and by outside trading companies.
These trading companies today account
for a large share of the volume transpor-
ted by SRS.

Planning and arranging transportation
of fish can be just as exciting as a day out
fishing, and required just as much luck.
The transport of fish is dependent of seve-
ral of factors: luck (which even professio-

nal fishermen need at times), the market
situation and the changing locations of
trawlers and ships. These factors require
Salén to be continually prepared to
change and adjust its shipping program.
SRS loads in many places in the Atlantic
and along the west coast of North and
South America. Many new loading loca-
tions place large demands on Salén’s ton-
nage preparedness. Salén's flexibility is
especially important in the fishing indust-
ry. Without its large fleet it could not main-
tain such a widespread shipping program.

Combined cargoes
important

By spreading the tonnage to different lo-
cations to meet the needs of the fishing in-
dustry, Salén increases its opportunities
for booking ships with combined loads,
with such products as meat, bananas and
citrus. This increases the number of utili-
zed ships and improves Salén’s ability to
meet the need for loading in different loca-
tions. These combination cargoes are
very important for the entire traffic pattern.

One example is the shipment of horse
meat from Argentina, which has taken
place since 1968 through Lamar S.R.L.
This long-term contract gives Salén a sig-
nificant load volume and has allowed it to
increase the number of trips to Argentina
substantially. This has resulted in increa-
sing the loading possibilities for fish as well
as the amount of traffic to Chile and other
South American countries. Traffic on the
Pacific side stretches from Chile, through
Central America, into Mexico and north-
ward.

The new fishing regulations in Japan
have been accompanied by a slight shift
towards import and from production. This
has resulted in a much closer contact by
Salén with various exporters. Octopus,



20 ar med fisk till Japan

Aventyret borjade 1961, da Saléns boka-
de ett mindre parti fisk till Japan. Motta-
garsidan representerades av Interocean
Shipping Co, som var agent fér Salén-
Skaugen-linjen i bérjan av 50-talet. Med
den férnyade kontakten med Interocean
folide ett samarbete som bdrjade med att
Hispaniola fraktades med 2.400 ton
«squid« och «redsnappers« och anlande
till Shimizu den 5 juni 1961. Mottagare var
Taiyo Fishery Co. Ltd. Nar vi blickar tillba-
ka pa handelserna raknar vi detta som Sa-
lens forsta fiskresa till Japan.

Vid denna tid utvecklades Japans fiske-
industri hastigt och fiskeflottorna sokte sig
allt langre bort for att férse hemmamark-
naden med eftertraktade produkter och
tacka ett behov som 6kade i takt med lan-
dets utveckling efter andra varldskriget.
Mojligheten att sjalva ta hand om tran-
sporterna fran sa avlagsna omraden som
Atlanten var begransad, da Japan endast
forfogade 6ver ett fatal frysfartyg. Genom
att omlasta till Saléns kylfartyg kunde nu
fisket bedrivas utan langre avbrott. Saléns
transporter blev darfér viktiga for att upp-
na en lénsam verksamhet. | detta skede
inleddes ett nara samarbete med de sex
stora fiskerierna Taiyo, Nippon Reizo, Ky-
okuyo, Hoko, Nippon Suisan och Nichiro.

Under 60-talet 6kade standigt Salens
transportvolymer och &versteg snart
100.000 ton per ar fran Kanariedarna och
Afrikas vastkust till Japan. Okningen fort-
satte under 70-talet samtidigt som de ja-
panska fiskeriernas egna transportresur-
ser aven 6kade. Trafiken fran Atlanten har
sedan dess bedrivits i ett ndra samarbete
med fiskeriernas skeppningsavdelningar
for att pa basta och mest effektiva satt ut-
nyttja den totala transportkapaciteten.

12 milj. ton per ar

Japans proteinbehov tacks till halften av
produkter fran havet. Nara 12 miljoner ton
landas eller importeras arligen. Detta
kraver god tillgang pa fiskrika vatten. | och
med att ett flertal lander uttkat sina fiske-
zoner till 200 nm begransades fisket av-
sevart. Fran senare delen av 70-talet fick
fiskerinaringen darfér vidkannas stora
problem i form av minskad effektivitet

samtidigt som man férsékte anpassa sig
till 6kade I6ne- och bunkerkostnader. Den
totala kostnadsokningen blev valdsam
och konsumenterna tvekade infér de nya
fiskpriserna.

De japanska fiskerierna genomgar fort-
farande en period av stora svarigheter
men det ar gladjande att marka att de
standigt soker nya l6sningar. Efter ut-
okningen av de nationella fiskegranserna
har man lyckats med en hel del sam-
arbetsformer med de olika vardnationer-
na. Dels har de japanska bolagen etable-
rat joint ventures och dels sluts arligen
fiskeavtal som ger dem ratt att fiska inom
zonerna. Samarbetet bidrar till att manga
fler lander nu kommer att utveckla sina
fiskeindustrier.

Importen av fisk som oOkat till foljd av

fiskebegransningar skoéts av fiskeriernas
handelsavdelningar och av handelshusen
som pa senare ar utgoér en mycket viktig
lank i forsorjiningskedjan. Handelshusen
har numera en betydande del av de
volymer som SRS idag transporterar.
Lika spannande som det ar att préva fis-
kelyckan en dag, lika spannande ar det att
planera och arrangera fisketransporter.
Transportbehovet styrs av en mangd fak-
torer. Fiskelyckan skiftar aven for yrkesfis-
karna, marknadssituationerna férandras
och trélare och fartyg andrar sina positio-
ner. Allt detta gor att vi pa SRS alltid far va-
ra beredda att andra och anpassa skepp-
ningsprogrammet. Utdver en méangd plat-
ser i Atlanten lastar SRS &ven pa nord-
och sydamerikanska véastkusten. Ju fler
nya lastplatser desto stdrre krav stélls pa
var tonnageberedskap. Speciellt nar det
galler fisktrafiken kommer var flexibilitet
val till pass och utan var stora flotta skulle
vi aldrig kunna genomfdra sa omfattande
skeppningsprogram.

Viktiga dellaster

Genom att sprida tonnaget till olika omra-
den far vi ocksa majlighet att boka farty-
gen med dellaster av andra varuslag sa-
som kott, bananer och citrus. Darigenom
Okas antalet sysselsatta fartyg och vi kan
lattare mota kravet att lasta pa olika
platser samtidigt. Kombinationslasterna
ar darfér mycket viktiga for hela trafikmén-

stret. Ett exempel ar vara skeppningar av
hastkott fran Argentina som vi sedan 1968
fraktar med Lamar SRL. Det langtidskont-
rakt som vi har med denna firma ger oss
en betydande lastvolym och vi har vasent-
ligt kunnat 6ka antalet resor fran Argen-
tina. Exportérerna av fisk har darigenom
erbjudits flera lastningsmojligheter sam-
tidigt som vi kunnat vidga var trafik till
Chile och andra sydamerikanska lander.
Var trafik pa pacificsidan stracker sig se-
dan vidare till Centralamerika, Mexico och
vidare norrut.

De nya fiskebestammelserna har i Ja-
pan fért med sig en viss forskjutning fran
egen produktion till import av fisk och pa
senare ar har vi darfér haft en mer omfat-
tande kontakt med avlastarsidan. | omra-
det kring Kanarie6arna lastar SRS numera
blackfisk som till stérsta delen fangats av
spanska fiskerier. De flesta av dessa fiske-
rier och exportdrer ar medlemmar i Frio-
spain SA som pa ett mycket fortjanstfullt
satt medverkar till att koordinera omlast-
ningarna till vara fartyg i Las Palmas. | ra-
den av exportérer vill jag namna Joint
Trawlers Ltd. i Helsingborg. Det har varit
mycket gladjande att félja deras framsteg
paden japanska marknaden och att trans-
portera deras laster.

Interocean i Tokyo har alltsedan
60-talet varit var agent och har en mycket
betydande uppgift att samordna bokning-
arna i Japan och att lossa vara fartyg. De-
ras verksamhet sasom «fish-broker« om-
fattar transporter Gver hela varlden. For
oss ar deras nara kontakt med de japan-
ska fiskerierna och handelshusen mycket
viktiga.

Seafood Transport

Utdver vara fisktransporter till Fjarran Os-
tern deltar SRS i flera andra fisktrader.
Verksamhetens omfattning och speciella
karaktar har gjort det lampligt att sam-
manféra alla aktiviteter till en grupp inom
SRS som vibenamner Seafood Transport.
Gruppen arbetar med nya projekt, fraktar
och bokar laster, planerar skeppningspro-
grammet och utfér transporterna.
| 20 ar har vi haft n6jet att transportera
fisk och «seafood« till Japan. Jag ar saker
pa att framtiden blir ett forsatt spannande
aventyr.
Lennart Hofdell

loaded by SRS from around the Canary
Islands, is now mainly being caught by
Spanish fishermen. The majority of these
fishermen and exporters are members of
Friospain S.A., which provides the influ-
ence and coordination necessary to as-
sure proper loading of ships in Las Pal-
mas. Among other exporters Joint Traw-
lers Ltd in Helsingborg, Sweden, has done
very well in the Japanese market and
Salén transports many of its cargoes.
Interocean in Tokyo, since the start as
SRS agent in Japan, has played a mea-
ningful role in booking and assuring car-
goes and in arranging the discharge in Ja-
pan. Their activities as "fish brokers” en-
compass the whole world. For Salén, their

close contact with the Japanese fishing in-
dustry and trading companies is excee-
dingly important.

Seafood Transport

In addition to the transportation of fish to
the Far East, SRS is involved with many
other activities in the fish trade. In keeping
with the widespread and special character
of the trade, a single section within SRS
has been designated to handle these acti-
vities - Seafood Transports. The section
works with new projects, chartering and
booking cargoes, planning shipping pro-
grams and overseeing transportation.

For 20 years, we at Salén have enjoyed
transporting fish and other seafood to
Japan. | am certain, that the future will
continue to be an exciting adventure.

Lennart Hofdell
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Loading fish in rough weather

Last summer Tom Heybye and Lennart _
Hofdell, of Salén Reefer Services, visi- i
ted Alaska to study operations within =
the fishing industry and conditions in the \ =
harbours and loading areas. It turned ofe |
out to be an unusual kind of business i ; — =
trip since only a few areas are serviced : ' .
by regularly scheduled flights, making it
necessary for travelers to charter small . )
planes in order to reach all of the desti- = -
nations. F 2

In the Aleutian islands Tom and Len-
nart visited Cold Bay, Dutch Harbor
and Akutan Bay, where the deepfree-
zing and packaging of crabs was under
way. In Bristol Bay they visited Dilling-
ham and other places where the inten-
sive salmon fishing season was about to
open.

Alaska has an abundance of rich
fishing waters, and is known worldwide
for its salmon and crab fishing. Large
quantities are exported to Japan,
among other countries. During the past
year, one of Salén’s reefer vessels, Hil- : L ;
CB e ihepammand of Captain Dawn on a wintry morning in the Bering Sea.
Tonnesen, loaded frozen fish and fish-
meal from the processing ship Friedrich
Busse, owned by Hochseefisherei
Nordstern AG in Bremerhaven. Frozen
and salted cod was also loaded for ex-
port to Norway. A similar trip was made
by the reefer vessel Saxonia, under the
command of Captain Rosie. Stig Carl-
son, of SRS’ cargo handling depart-
ment, supervised that loading opera-
tion. Summer Shipping Inc., in Seattle,
is the booking agent for these cargoes.

Fisklastning
i tufft vader

| somras bestkte Tom Heybye och Len-
nart Hofdell Alaska for att studera verk-
samheten inom fiskindustrin och férhal-
landena i hamnar och lastplatser. Det
blev en annorlunda affarsresa. Endast ett
fatal platser trafikeras av reguljart flyg och
det blev darfér nédvandigt att chartra
mindre plan for att na énskade mal.

Pa okedjan Aleuterna besoktes Cold
Bay, Dutch Harbour och Akutan, dar man
var i fard med att férpacka och frysa krab-
ba. | Bristol Bay besdktes Dillingham och
nagra andra platser, dar man vid tillfallet
vantade pa att det intensiva laxfisket skul-
le borja.

Alaska har mycket fiskrika vatten. Ut-
Over torsk och andra vanliga sorter ar
Alaska kant for sitt sasongfiske av lax och
krabba. Stora kvantiteter exporteras till bl
a Japan. Under aret lastade Hilco Girl un-
der kapten Ténnesens befal fryst fisk och
fiskmjoél fran fabriksfartyget Friedrich
Busse tillhérande Hochseefisherei Nord-
stern AG i Bremerhaven. Dessutom lasta-
des fryst och saltad torsk till Norge. En lik-
nande resa har gjorts av Saxonia under
kapten Rosies befal, dar lastningen Gver-
vakades av Stig Carlsson fran SRS’ last-
hanteringsavdelning.

“Sunmar Shipping Inc., Seattle ar bok-  The loading net is filled with cartons aboard the fishing trawler. The coating of ice
ningsagent fér dessa laster. testifies to the severe weather conditions.
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Interocean Shipping Corp.

Interocean in Tokyo,the general agent of
SRS, is one of Salen’s oldest business
partners i Japan, continuing a relationship
that dates back more than 30 years. The
company, founded by the late Shotaro
Kitamura, continues to be operated as a
family business by his son, Shoji Kitamu-
ra. Interocean, the world's largest brokers
in fish transportation also has widespread
operations as a liner and port agent. From
its modern office in the lino Building, Inter-
ocean manages an expanding business
network with branches throughout Japan
and in foreign countries. Our pictures pro-
vide a glimpse of some of the depart-
ments at the office.

At a meeting between Interocean and Salén, from left: S. Kitamura, C.H. Zethelius,
L. Hofdell, Chr. Salén, T. Yamaguchi, B. Byrfors and H.C. Bérresen.

Business Department No. 1 and Port Operation Department.

Interocean
Shipping Corp.

Som framgar av artiklar pa andra platser i
detta nummer hor Interocean i Tokyo till
Saléns aldsta affarsvanner i Japan. Fore-
taget grundades av framlidne Shotaro Ki-
tamura och leds idag, fortfarande sasom
familjeféretag, av sonen Shoji Kitamura.
Interocean ar som maklare storst i varlden
nar det galler fisktransporter - man ar bl a
generalagenter for SRS -men bedriver
aven omfattande linje- och hamnagentur-
verksamhet.

Fran sitt moderna kontor i lino Building,
ett av Tokyos storre affarskomplex, leder
Interocean, som samarbetat med Saléns i
mer an 30 ar, en expanderade verksam-
het med férgreningar 6ver hela Japan och
i frammande lander. Vara bilder ger lasa-
ren en glimt frdn nagra av avdelningarna
pa kontoret. Mr. T. Yamaguchi. Mr. Y. Kawahara.



Citrus-Sunkist-Salen

The Japanese, as is well known, are a fish-
loving people. They annually consume
an unfathomable quantity of fish from all
the world's seas. The country has 500 000
fishermen, 50 000 suchi (raw fish) restau-
rants and 10 000 fish processing plants.

Fishing and the Japanese transport of fish -

is described in other articles in this issue
of Salén-Nytt..

The Japanese have also become well-
known for their consumption of vege-
tables. It is difficult to imagine a Japanese
meal which does not include some type of
fruit or vegetable as a natural ingredient.
How do the Japanese manage the art of
supplying this enormous market of almost
120 million people with its daily demand
for fruits and vegetables? Vegetables of
the highest quality, enough to fill most of
the country's needs and even allow for
limited exports, are produced in Japan.
Fruit requirements on the other hand, can
be met only partially by Japanese produc-
tion. This results in the importation of
appreciable quantities of fruit, including
citrus—-lemons, oranges and grapefruit—
which comes to a large extent from the
U.S.A. For quite some time, Salén Reefer
Services has been involved in these ship-
ments.

This article deals specifically with SRS’
shipping of citrus for Sunkist Growers in
California, the world's largest cooperative
for the production and export of citrus
fruit.

Special ships a necessity

Until 1969 Sunkist Growers used liner
tonnage for transporting citrus to Japan
and Hong Kong. The quantities shipped
had increased gradually, along with Sun-
kist's realization of the importance of
regular deliveries with special ships.

After extensive preparatory work, SRS
was commissioned by Sunkist in the
autumn of 1969 to transport citrus to Hong
Kong and Japan, beginning in January
1970. A major stipulation of the contract
was that loads must be shipped on pallets
to reduce costs as well as loading and un-
loading times.

It is now perhaps safe to admit that we
were entering a totally unknown territory.
Together with Sunkist, we designed a
pallet, and an agreement was reached on
the number of boxes per pallet. It is worth
noting that a slightly modified version of
that first pallet is still being used today.
This proves that our technicians had done
an excellent job.

SRS pallet handling
patterns

The task of loading and unloading pallets
was the next step to be tackled. The
stowing of pallets aboard ships not built
for this new loading method proved to in-
volve certain problems. The loads had to
be lashed down to cope with the rough
weather of the Pacific Ocean. It may be
noted that pallet handling techniques
learned in this trade served as patterns for
the transfer of pallet handling to other
trades.

The quantities carried initially were
small. The contract stipulated minimum
loads of 40 000 boxes if unloading took
place only in Japan, and 60 000 if un-
loading took place in Japan and Hong
Kong. Today, loads average 150 000
boxes per ship.

The total quantity carried by SRS in
1970 was approximately two million
boxes, compared with nine million in
1981. The increase is attributable to the
elimination of import quotas for lemons

The reefer ship California Maru unloading Sunkist citrus in Tokyo. Photos by Mark
Markefelt.
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and grapefruit, and to an increase in the
import quota for oranges. As from the end

of 1981 certain disturbances have
occured in the traffic due to attack on the
crops by the “Mediterranean fly".

Flexible reefer fleet

The cooperation with Sunkist and its con-
signees in Japan has proceeded most
satisfactorily. As always when it comes to
the shipping of fresh fruit, one has to
expect variations in climatic conditions in
areas where the fruit is cultivated, as well
as shifts in the market. With its flexible fleet
of large, medium-size and small reefer
ships, SRS has been able to meet the
requirements of Sunkist and its buyers at
short notice. Regular arrivals have im-
proved the possibilities for buyers to
dispose of their fruit.

To improve the entire transportation
chain, SRS continues to develop ships
appropriate for pallet transportation. The
Snow series is a type of ship which can
rightfully be called “pallet friendly”. In its
Winter ship, Salén has a carrier entirely
built for the transport of pallets.

Sunkist Growers

Sunkist Growers, Inc., Los Angeles, is one
of the oldest and best known agricultural
marketing organizations in the world.
Consumers know from experience that
they can depend on the quality of Sunkist
citrus fruits and processed citrus pro-
ducts.

What many people do not know is that
Sunkist is a grower-owned and grower-
controlled cooperative. Membership is li-
mited to growers, and only grower-
members are allowed to serve on the
company's board of directors.

Currently, Sunkist's membership is
comprised of about 6000 citrus growers
with orchards in California and Arizona.
Together, the members of Sunkist pro-
duce about 60 percent of the citrus fruit
grown in the two states.
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9 milj lador citrus per ar

Japan har som vi alla kanner till en
fiskalskande befolkning, som arligen kon-
sumerar ofantliga mangder fisk fran varl-
dens alla hav. Landet har 500 000 fiskare,
50 000 suchi-restauranger (ra fisk) och
10 000 fiskkonservfabriker. Om det japan-
ska fisket och fisketransporterna berattar
vipa annan plats i Salén-Nytt.

Japanerna har aven gjort sig kanda for sin
stora konsumtion av grénsaker. Man kan
svarligen tanka sig en japansk huvudmal-
tid utan att frukt eller gronsaker i en eller
annan form ingar som en naturlig ingre-
diens. Hur klarar d& japanerna konststyc-
ket att forse den valdiga marknaden av
over 120 miljoner manniskor med deras
dagliga behov av frukt och gront? Nar det
géller gronsakerna, sa produceras de till
allra stdrsta delen inom landet, produkter
av hogsta kvalité, som aven i viss ut-
strackning exporteras till andra lander.
Behovet av frukt kan daremot endast del-
vis tackas av inhemsk produktion, varfér
en avsevard import dger rum fran fram-
mande lander. Bl a galler detta citrus, dvs
citroner, apelsiner och grapefrukt, som
importeras fran framfér allt USA. | dessa
transporter deltar Salén Reefer Services
sedan lang tid tillbaka och det som vi spe-
ciellt behandlar i denna artikel ar skepp-
ningarna av citrus fran Sunkist Growers i
Kalifornien, véarldens storsta kooperativa
sammanslutning fér produktion och ex-
port av citrus.

Specialfartyg néodvandiga

Fram till 1969 hade Sunkist Growers an-
vant linjetonnage for transporter av citrus
till Japan och Hongkong. Kvantiteterna
hade successivt Okat samtidigt som Sun-
kist insett betydelsen av regelbundna le-
veranser med specialfartyg.

Efter ett omfattande férarbete fick SRS
hoésten 1969 i uppdrag av Sunkist att
transportera huvuddelen av deras export
till Japan och Hongkong med bérjan i ja-
nuari 1970. Ett huvudvillkor: lasterna skul-
le skeppas pa pallar for att dels minska
kostnaderna, dels minska tiden for last-
ning och lossning.

Sa har efterat kan vi kanske tillsta att vi
gav oss in pa helt okand mark. Tillsam-

e,

mans med Sunkist konstruerade vi en pall
och kom 6verens om antalet kartonger
per pall. Det ar vart noteras att vi idag an-
vander i stort sett samma typ av pallar
som anvants alltsedan den forsta skepp-
ningen 1970. Ett gott bevis pa att vara
tekniker hade gjort ett gediget arbete.

SRS pallhantering bildade
monster

Sedan gallde det arbetet i lastnings- och
lossningshamnar. Att stuva pallar i fartyg
som inte byggts fér denna nya lastmetod
visade sig behaftat med vissa svarigheter.
Lasterna maste surras for att mosta hart
vader i Stilla Havet. Det fortjanar noteras
att SRS pallhantering i denna trad tjanat
som monster for dvergang til skeppning
pa pallari manga andra trader.

Kvantiteterna i bérjan var sma. Kontrak-
tet stipulerade minimum 40.000 lador per
fartyg om lossning skedde i Japan och
Hongkong. Idag raknar vi med genom-
snittslaster pa ca 150.000 kartonger per
fartyg.

Den totala kvantiteten 1970 lag kring 2
m lador att jamféras med drygt 9 m 1981.

The pallets are smoothly moved to railway cars by trucks.

Orsaken till 6kningen ar att kvotering for
import av citroner och grapefrukt avskaf-
fats och kvoten for apelsiner Okats.

Flexibel kylifiotta

Samarbetet med Sunkist och deras mot-
tagare i Japan har fungerat utomordentligt
tillfredsstallande. Som alltid nar det galler
skeppning av farsk frukt maste man réakna
med variationer i kvantiteterna beroende
bade pa klimatférhallanden i odlingsom-
radena och andringar i marknaden. SRS
med sin flexibla flotta av stora, medelsto-
ra och sma kylfartyg har med kort notis
kunnat anpassa sig till Sunkist deras
képares behov. Reguljara ankomster har
bidragit till battre majligheter for kdparna
att disponera over frukten.

SRS har for att forbattra hela transport-
kedjan fortsatt med utveckling av fartygs-
typer anpassade till palltransporter.
Snow-serien innebar en fartygstyp som
med ratta kunde kallas pallvanlig. Med
Winter-fartygen fick Saléns fartyg som helt
byggts fér transport av pallar.

Claes-Henrik Zethelius

Sunkist Growers
har 6000
medlemmar

Sunkist Growers, Inc. Los Angeles, ar en
av de éldsta och mest valkanda odlings-
foretagen i varlden.

Vad manga inte vet ar att Sunkist &r ett
kooperativ agt och kontrollerat av odlare.
Endast odlare far vara medlemmar och
endast sadana tillats vara ledamoter av
bolagets styrelse.

Fér nérvarande bestar Sunkist's med-
lemmar av ca 6000 citrusodlare med od-
lingar i Kalifornien och Arizona. Tillsam-
mans producerar de ca 60% av all citrus-
frukt i dessa tva stater.
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Grapefruit Florida - Japan

For a long time, grapefruit was quite un-
known in many parts of the world. This
was the case in Japan right up to 1971,
since stringent import restrictions had
held imports at a very low level. Then
restrictions were suddenly lifted and the
country was avalanched with grapefruit.
From only a few thousand tons in 1970,
the import volume rose steeply to about
100,000 tons in the first unrestricted year
of 1971 to 1972. Since then the import
volume has steadily increased to the cur-
rent annual figure of more than about
135,000 tons of the fruit, of which not less
than 90,000 tons is exported from Florida .
We are firmly convinced, however, that
the Japanese market can absorb much
higher volumes than these.

Salén Reefer Services took part in this
traffic right from the beginning, coopera-
ting mainly with the major exporters, but
naturally also with such important and
powerful Japanese import groups as Su-
mitomo, Nissho Iwaii and C. Itoh.

High season February io
May

In certain years Salén Reefer Services has
been responsible for handling more than

half of all grapefruit transport between Flo-
rida and Japan. The season lasts from
October to May, with the heaviest traffic
between February and May. As is well
known, the traffic between Florida and
Japan is sometimes disrupted by frost da-
mage in Florida. This year, Florida was hit
especially hard by frost.

Rolf Saterberg, vice president of SRS, has
written this article about the Florida —
Japan shipments of grapefruit.

Towards the end of the 1970's Salén
Reefer Services did not participate in the
Florida-Japan traffic for special reasons,
but as of the current season, Salén is back
in full strength. Once again we are working
closely with our friends, Sumitomo and
Nissho Iwaii,. which is a source of great
satisfaction to us. With its large fleet of
reefer vessels SRS can offer clients a
uniquely flexible service in terms of ship-
ment volumes and schedules.

Palletization

As regards various methods for cargo
handling of fruit, most of today's trades
are palletized. Grapefruit shipments from
Florida is one exception, with loading still
performed by the conventional method.
SRS is convinced that a switchover from
the conventional to the new palletization
method will take place in the near future.
SRS is well prepared for the changeover.

To conclude, no matter what the cargo
handling method, grapefruit from Florida
is very popular, not only in Japan, but also
in Sweden and several other countries.
We, at Salén, therefore look forward to
steady traffic from this area.

Grapefrukt Florida—Japan pa Salén-kolar

Grapefrukt var lange en tamligen okand
frukt i stora delar av varlden. Sa ock i Ja-
pan anda fram till ar 1971, eftersom starka
importrestriktioner hade hallit importen av
grapefrukt nere pa mycket lag niva. Sa
upphavdes plétsligt importrestriktionerna
och en fullkomlig explosion agde rum.
Fran endast nagra tusen ton 1970 6kade
importen brant till ca 100.000 ton det fors-
ta fria aret 1971/72. Darefter har 6kningen
fortsatt och idag ligger den arliga volymen
importerad grapefrukt till Japan pa ca
135.000 ton per ar, varav hela 90.000 ton
kommer fran Florida. Det ar dock var be-
stamda uppfattning att den japanska
marknaden kan absorbera betydligt stor-
re volymer an dessa. Salén Reefer Ser-
vices var med i denna trafik redan fran
bérjan. Samarbetet skedde helt naturligt i
forsta hand med de stérre exportdrerna
men sjalvfallet aven med de betydande
och starka importgrupperna i Japan, sa-
som Sumitomo, C. Itoh, Nissho lwaii, med
flera.

Intensiv sdsong februari
-maj

Under vissa ar har Salén Reefer Services
svarat for mer an halften av transporterna
av grapefrukt fran Florida till Japan. Sa-
songen stracker sig fran oktober till maj
med de storsta volymerna under perioden
februari - maj. Som val ar kant, intraffar
ibland stdrningar i trafiken, framst pa
grund av frostskador i Florida, som i ar
drabbats sarskilt hart.
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Mot slutet av 70-talet deltog SRS inte i
trafiken Florida-Japan av speciella skal,
men fran innevarande sésong ar Saléns
aterigen med i full skala och samarbetar
med vara vanner Sumitomo och Nissho
Iwaii, vilket ar till stor gladje fér oss. Med
sin stora flotta av kylfartyg har SRS en unik
flexibilitet att erbjuda kunderna. Detta gal-
ler saval volymer som skeppningsinterval-
ler, vilket férvisso torde uppskattas av va-
ra partners.

Palletisering kommer

Nar det géller olika metoder f6r lasthante-
ring av frukt férhaller det sig s4, att de fles-

ta trader idag ar palletiserade. Ett undan-
tag ar dock skeppningarna av grapefrukt
fran Florida, dar lastningen fortfarande
sker pa konventionellt satt. Inom SRS ar
man Overtygad om att en ¢vergang fran
denna metod till palletisering kommer att
ske inom den narmaste framtiden och in-
om SRS ar man val férberedd for en sa-
dan dvergang.

Oavsett lasthanteringesmetoden kan
avslutningsvis konstateras, att Florida-
frukten ar mycket populér, inte bara i Ja-
pan utan aven i Sverige och manga andra
lander. Hos Saléns ser vi darfér fram emot
en stabil trafik fran detta omrade.

Volumes of grapefruit Florida - Japan
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700,000 tons
of bananas per year

Until 1960, the importation of bananas,
which came from Taiwan, was limited in
Japan. As in many other areas, rapid
changes took place during the Sixties,
when Ecuador, and to some extent Cent-
ral America, began regular shipments. In
the spring of 1963, quotas were totally re-
laxed and imports reached a peak of app-
roximately 1,000,000 tons around 1970.
Taiwan faded into the background, partly
because its plantations suffered damage
from typhoons.

Ice and Fire to
Maintain Temperature

During the more than 10 years that the
greatest part of the imports came from
Ecuador, Salén's reefer ships accounted
for a large portion of the cargoes. The
round trip of about 38 days naturally had a
positive affect on the reefer market.

The receiving conditions in Japan were
primitive. Before ripening, bananas, like all
other fruit, should be fumigated. There
was not always room where fumigation
took place in connection with unloading. If
the weather was warm, efforts were made
to keep the temperature down by using

blocks of ice. If it was cold, fires were built
around the bananas. The crew, who had
maintained temperatures carefully during
the voyage, watched these procedures
with amazement. Handling procedures
have been changed since then.

The Philippines
replace Ecuador

During these "Ecuador years” the large
banana companies had very little to do
with the import of bananas in Japan. At
this time they were working with local
companies in the Philippines to raise
bananas that suited the Japanese at least
as well as those coming from Ecuador. An
advantage of the Philippines of course
was the shorter transport distance invol-
ved.

By the Seventies everything was set.
The large quantities of bananas previously
shipped from Ecuador were replaced with
bananas from the Philippines. It was pos-
sible to use slower, less modern reefer
ships for the shorter trip. The world’s large
banana companies today are involved in
growing and transporting bananas as well
as in their distribution in Japan. Salén's

reefers still participate in the transporta-
tion of bananas from Taiwan as well as the
Philippines.

The total quantity imported to Japan to-
day is about 700,000 tons. One explana-
tion of the decrease is the increase in the
quantity of citrus fruit imported.

Mr. C.L. Alexander of Castle & Cooke,
one of the important banana distributors in
Japan, and Mr. C.H. Zethelius, Salén.

700.000 ton bananer per ar

Fram till 1960 var importen av bananer till
Japan begransad och skedde fran Tai-
wan. Som pa manga andra omraden
skedde en snabb foérandring under
60-talet d& Ecuador och i nagon om-
fattning Centralamerika boérjade regel-
bundna skeppningar. Varen 1963 slapp-
tes importen helt fri och steg snabbt for att
omkring 1970 na kulmen med ca
1.000.000 ton. Taiwan kom mer och mer i
bakgrunden, bl a pa grund av att planta-
gerna drabbades av tyfoner.

Is och eld for att halla tem-
peraturerna

Under de dryga tio ar som huvuddelen av
importen skedde fran Ecuador svarade
Saléns kylfartyg fér en mycket stor del av
transporterna. Det var rundresor pa ca 38
dagar som givetvis hade en positiv inver-
kan pa kyltransportmarknaden.
Mottagningsfoérhallandena i Japan var
primitiva. Fére mogningen skulle bana-

nerna liksom all annan frukt rokas. Det
fanns inte alltid plats i de skjul dar rok-
ningen agde rum i samband med loss-
ningen. Var det varmt ute, forsdékte man
halla nere temperaturen med hjalp av is-
block. Var det kallt, tandes eldar runt
bananerna. Besattningen, som hoéll nog-
grann temperatur under dverresan, tittade
med férundran pa denna procedur. Be-
handlingen har andrats sedan dess.

Filippinerna ersatte
Ecuador

Under dessa "Ecuador-ar” hade de stora
bananbolagen mycket litet att géra med
den japanska bananimporten. Under ti-
den arbetade de tillsammans med lokala
foretag pa Filippinerna for att odla en ba-
nan som passade japanerna minst lika
bra som de fran Ecuador. En férdel med
Filippinerna var givetvis aven den korta
transportstrackan.

Pa 70-talet var man klar. De tidigare sto-

ra kvantiteterna fran Ecuador ersattes nu
med bananer fran Filippinerna. Man kun-
de anvanda langsammare, mindre mo-
derna kylfartyg fér den kortare resan. De
storainom bananhandeln i varlden ar idag
inblandade i saval odlingen och transport-
ledet som distributionen i Japan. Saléns
kylbatar deltar fortfarande i transporter av
bananer saval fran Filippinerna som fran
Taiwan.

Den totala importkvantiteten ligger idag
paca 700.000 ton per ar. En férklaring till
minskningen ar de dkade importkvantite-
terna av citrus.

13
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Cars inreefers

An extremely important, but little known,
activity of SRS is its shipping of cars from
Japan in reefer ships. Due to large under
deck areas and ideal deck heights, reefer
ships have become excellent supple-
ments to specially built car carriers. An
advantage reefer ships have over ordi-
nary car/bulk carrier ships is that they of-
fer "clean” cargo space, with the result
that damage to the cargo is reduced.

3)
L

The vehicles are well secured.

SRS’ major customers in this traffic are
the Japanese shipping lines: K-
Line/NYK/MOSK, Nissan and Transnave
Ecuador. The major ports of destination
are in Central America, South America
and West Africa. SRS ships offer frequent
voyages to these locations, as well as the
added advantage of being able to carry
relatively small loads to each port. The
west coast of America, Honolulu and the

Caribbean are other destinations. In 1980,
SRS’ biggest "car” year to date, more than
31,000 cars were carried. 1981 quantities
declined to about 25,000, due to lower
exports and an increase in the fleet of
Japanese car carriers.

Loading of vehicles onboard m/s Fuji Reefer in a Japanese port.

Bilari
kyifartyg

En mycket viktig men kanske nagot okand
verksamhet ar SRS betydande skepp-
ningar av bilar fran Japan. Genom sin fér-
hallandevis stora dacksyta och for bilar
idealiska dackshojd har kylfartygen kom-
mit att bli ett utmarkt komplement till de
stora specialbyggda bilfartygen. Till skill-
nad fran de sa kallade bil/bulkfartygen
erbjuder kylfartygen rena lastrum och ska-
dor pa lasten blir darfér av mindre omfatt-
ning.

SRS stora kunder i denna trafik ar de ja-
panska linjerederierna sasom K-Line/
NYK/MOSK samt Nissan och Transnave,
Ecuador. Det stora lossningsomradet ar
Centralamerika och Sydamerika samt
Vastafrika, dit SRS fartyg erbjuder tata
skeppningsmojligheter samt férmanen att
kunna lasta forhallandevis sma laster till
varje hamn. Amerikas vastkust, Honolulu
samt Karibien ar andra destinationer.
1980 — vart storsta bilar hittills — transpor-
terade SRS mer an 31 000 bilar fran Ja-
pan. 1981 var kvantiteterna nagot reduce-
rade till omkring 25 000 fordon pa grund
av minskad export och en ékad egen ja-
pansk bilfartygsflotta.
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Japan is more than just an important mar-
ket for SRS transportation services. Signi-
ficant portions of SRS high quality charte-
red tonnage comes from Japanese ship-
ping companies. This tonnage is neces-
sary for SRS to fulfill its service ambitions.

SRS oldest charter agreements are with
the fisheries such as Kyokuyo, Nichiro
and Nissui, which, parallel with being cus-
tomers of SRS, have been leasing their
tonnage suitable for fruit transport to SRS.
More recently, companies with no fishery
background, such as Toko Kaiun, Toka-
maru Kaiun and Marubeni Corporations
Crimson Line, have chartered ships to
SRS.

SRS har i Japan inte bara en mycket viktig
marknad fér sina transporttjanster. Bland
de japanska rederierna har SRS sedan
lange funnit en betydande del av det
hdgkvalitativa tonnage som &r sa nédvan-
digt fér SRS servicetdankande.

De aldsta kontakterna pa inbefraktnings-
sidan ar de fiskerifirmor som parallellt
med att vara kunder till SRS sedan lange
hyrt ut sitt for frukttransporter lampliga
tonnage till SRS sasom Kyokuyo, Nichiro
och Nissiu. P& senare ar har tillkommit re-
derier som ej haft kontakt med SRS pa
fisksidan sasom Toko Kaiun och Toko-
maru Kaiun samt Marubeni Corporations
dotterféretag Crimson Line.




Saléen Dry Cargo in Japan

The history of Salén Dry Cargo’s involve-
ment in Japan is a relatively short one.
However, from the beginning, in the early
70’s, until today a rapid development has
taken place. The big and important dry
cargo market in Japan used to be a re-
mote and fairly unfamiliar field of business
for Salén, but it was soon discovered,
after having placed a man "on the spot”
that the potential of this marketwas
enormous.

Panmax bulkers

Salén Dry Cargo's acitivites in Japan to-
day are mainly concentrating around the
Panmax bulkers of the Salén fleet. It is no
coincidence that Salén's increasing in-
volvement in this particular size of bulkers
and our entry into the Japanese market
came at the same time.

By the autumn of 1978 SDC felt the mar-
ket coming and started to increase the
time-chartered fleet with an emphasis on
Panmax bulkers. Japan is a very impor-
tant market for the world’s raw materials
and when the shipping acitivites started to
grow, Japan's role increased simul-
taneously.

From2to 75 calls in a year

In 1978 SDC had two bulkers in Japan, in
1980 the figure had increased to some 75
calls of port. . . Naturally, such a rapid
expansion would not have been possible,
had not Salén’s name been already well
known in Japan through SRS’ activities
there.

Today Salen is transporting substantial
quantities of bulk cargoes such as grain,
coal and ore to Japan from sources all
over the world. Even though many of
these transports originate from loading

ports in the Atlantic the Salén vessels,
after having discharged their cargoes in
Japan, are seeking new employment in
the Pacific area. It is therefore no exagge-
ration to say that Salén Dry Cargo’s entry
into Japan changed the company from
being basically Atlantic traders into being
world wide traders.

By using Salén Japan Ltd as an active
commercial unit, Salén Dry Cargo gets
first hand information about market de-
velopments in Japan and the rest of the
Far East. Thus we are able to react quickly
when the market starts to move, and in the
usual Salén way there is a minimum of
bureaucracy involved when decisions are
made.

Handy-size tonnage
In addition to our Panmax bulkers trading

to and from Japan, we are also active with
handy-size tonnage in the Far East area.
These ships are carrying various raw
materials like ores and coal to Japan and
other bulk cargoes from Japan.

By the very nature and magnitude of dry
cargo shipping to and from Japan, Salén
Dry Cargo is working closely together with
Japanese shipping companies. It could
well happen that a Salén Panmax is char-
tered to a Japanese owner and at the
same time this owner is chartering a
handy-size ship to Salén.

There is little doubt that in the years to
come Salén Dry Cargo will continue and
also expand its activities in Japan. Tokyo
is the commercial center of the Pacific
greé and therefore it is a natural base for

DC.

SDC iJapan

Salén Dry Cargos historia i Japan ar kort
men utvecklingen har gatt mycket snabbt
sedan 1978, da en torrlastman sandes till
Tokyo for att géra en marknadsundersok-
ning. Den stora och viktiga torrlastmark-
naden i Japan var tidigare ganska okand
for Salen men efter att ha placerat en man
pa platsen stod det klart att har fanns
enorma utvecklingsmaojligheter.

Panmax bulkfartyg

Salén Dry Cargos aktiviteter i Japan idag
ar huvudsakligen inriktade pa Panmax
bulkfartyg. Det ar ingen slump att Saléns
oOkande intresse for denna typ av fartyg
och insteget pa den japanska marknaden
skedde samtidigt. Pa hosten 1978 insag
SDC att marknaden var uppatgaende och
bodrjade chartra in fler fartyg, i synnerhet
Panmax. Japan ar en mycket viktig mark-
nad for varldens ravaror och nar det blev
battre fart pa affarerna dkade samtidigt
Japans roll fér Saléns.

Fran 2 till 75 anlop pa ett ar.

1978 hade SDC tva bulkfartyg i Japan.
1980 hade siffran stigit till ca 75 hamn-
anlop. Naturligtvis skulle en sa snabb ex-
pansion varit omojlig om inte Saléen-
namnet redan varit valkant i Japan genom
SRS’ affarskontakter dar.

SDC transporterar idag avsevarda kvanti-
teter bulklaster sasom spannmal, kol och
malm till Japan fran olika lander i varlden.
Manga av dessa laster kommer fran at-
lanthamnar, och man efterstravar att fa
nya laster for fartygen i pacificomradet.
Det ar darfér ingen overdrift pasta, att
SDC harmed vidgade sin verksamhet fran
i huvudsak Atlanten till hela varlden.

| och med att Salén Japan Ltd numera ar-
betar aktivt med affarer inom Saléninvests
ram, far SDC vardefull férstahandsinfor-
mation om marknaden i Japan och dvriga
delar av Fjarran Ostern.

Darigenom kan man handla utan dréjsmal

nar marknaden férandras pa ett eller an-
nat satt och fatta de snabba beslut som
kannetecknar Saléns obyrakratiska orga-
nisation.

Handy-size tonnage

SDC é&r aven verksamt inom den s k
handysize-marknaden i Fjarran Ostern.
Med fartyg av detta slag transporteras
exempelvis malm och kol till Japan samt
andra bulkprodukter déarifran.

SDC bedriver ett ndara samarbete med ja-
panska rederier. Det hander t ex att Sa-
léns bulkfartyg chartras av japanska rede-
rier samtidigt som Saléns chartrar in fartyg
fran samma redare.

Utan tvekan kommer Salén Dry Cargo att
fortsatta samt utvidga sin verksamhet i Ja-
pan. Tokyo ar ett kommersiellt centrum for
Pacific-omradet och darfér en naturlig bas
for SDC.

15

At ER st L



Salén & Wicander in Japan

Salén & Wicander established extensive
contacts in the Japanese market during
the 60's and 70’s, primarily in the marine
technology field but also in the aviation
industry. For many years S&W was the
successfull general agent for Toyota
Motor Company in Sweden.

Successful licencees

One of S&W’s leading products, the
Gunclean tank cleaning system, as well as
the Salwico OCM oil pollution monitor
system have been marketed in Japan for
many years by Misuzu Machineries &
Engineering Ltd. in Kobe, who has estab-
lished a strong market position for both
products. It probably would have been im-
possible to attain this position if the pro-
ducts had been manufactured in Sweden
for sale in Japan. The installation of the
Gunclean system in about 75 ships built at
Japanese shipyards, illustrates the suc-
cess of Misuzu's sales efforts.

Kjellberg Successors, Tokyo, are the
sales agents for Jungner Marine’s pro-
ducts in Japan. Jungner Marine, a S&W
subsidiary, manufactures and markets a
wide range of advanced marine electro-
nic products for navigational purposes.

Suppliers and agents

S&W has represented Kawasaki heli-
copters in Sweden for many years and
to date eight units have been sold and
delivered.

S&W is also cooperating in an interes-
ting project with Nittan Co. Ltd. in Tokyo,
which acts both as the main supplier
since many years of electronic detec-
tors for Salwico fire alarm systems and
also as the Japanese licencee of the
Salwico Systems.

Siwertell on the offensive
in Japan

As a result of the remarkable worldwide
sales success recorded by Siwertell for its
completely pollution-free mechanical and
dust-free unloading system for bulk mate-
rials, the management has decided to set
up its own sales organization in Japan as
of March 1982. John Slight has been
appointed to head the new sales opera-
tion from Salén’s Japanese headquarters
in Tokyo. Mr. Slight has had substantial
experience with Siwertell in his capacity
as manager of the S&W group’s Hong

Representatives of Misuzu and Salén & Wicander met last December at Salén’s
Tokyo office. From left: Arao Yamamoto, Reo Shibayama and Jan Lundberg, president

of the S&W group.

A Siwertell unloading and conveying system unloading cement.

Kong office. The aim is that the Siwertell
system should also be manufactured in
Japan.

In view of Japan’s continuing imports of
bulk products, coupled with its extremely
strict vigilance against air pollution, and
the country's environmental control
regulations, Mr. Slight believes that Siwer-
tell can look forward to a prosperous fu-
ture in Japan. Several large industrial
groups have already expressed great
interest in the Siwertell bulk unloading
system.

John Slight

Saléen & Wicander i Japan

Salén & Wicander, som ar ett helagt
dotterbolag till Saléninvest, har under 60-
och 70-talen etablerat omfattande kontak-
ter med den japanska marknaden. Detta
gdller i férsta hand inom det marinteknis-
ka omradet men aven inom flygsektorn.
Under manga ar var Saléen & Wicander
aven framgangsrik generalagent fér Toyo-
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ta i Sverige, som 1980 overlats till Kin-
neviksgruppen.

Licenstagare - agenter

En av Salén & Wicander-gruppens fram-
sta produkter, tankspolningsutrustningen
Gunclean, samt oljehaltmataren Salwico
OCM har under manga ar marknadsférts

pa den japanska marknaden av Misuzu
Machineries & Engineering Ltd i Kobe. Mi-
suzu har genom egen tillverkning och for-
sdljning etablerat en langt framskjuten
marknadsposition fér bada dessa produk-
ter, vilket torde ha varit helt omojligt om
tillverkningen skett i Sverige med forsélj-
ning i Japan. Som ett exempel pa fram-
gangarna kan namnas, att Gunclean in-
stallerats i ca 25 fartyg byggda vid
Hitachis varv.



Good relations
Salén Tanker-Japan

Japan is one of the largest importers of
crude oil in the world, importing about 230
million tons per year. Even though most of
the oil is transported by Japanese tank-
ers, Salén Tanker AB enjoys good rela-
tions with the Japanese oil companies
and often has one of its 18-tanker fleet in
operation for a Japanese company.

Most recently, South Foundation, a
215,000-ton tanker, was chartered to Asia
Oil for a one-way trip from the Arabian
Gulf to Japan. The trip included a three-
month "storage” lay-up en route. During
long periods of the past year this type of
employment has proved to be the most
profitable type of charter.

In the case of South Foundation, the
charterer had to pay USD 12,750 per day
during the "storage” period. Thanks to the
fact that, in consultation with the charterer,
the captain was successful in finding a
suitable anchorage in Indonesian waters,
the tanker was able to keep the bunker
consumption of diesel oil down to one ton
per day.

A notable example of Salén Tanker's
previous cooperation in the past with
Japan is the chartering of Salén’s first
VLCC, Sea Sovereign, to Tokyo Tanker.
The good PR this vessel created for Salén
during its three-year charter to Tokyo

At Bt L-

The Sea Saga is one of the ULCC:s in the Salén Tanker fleet.

Tanker is a source of satisfaction to us to
this day.

Salén Tanker has also chartered two
90,000-ton tankers on a long-term basis

from Sanko Lines in Tokyo. The long-term
charter of Birdie provided us with proof
once again of the very good relations we
have enjoyed for many years with Hitachi.

Kjellberg Successors i Tokyo ar agenter
fér Jungner Marines egna produkter.
Jungner Marine ar som bekant ett dotter-
bolag till S & W som tillverkar och férsaljer
en lang rad avancerade produkter fér ma-
rina andamal. Férhandlingar pagar som
kan leda till att tillverkning overflyttas till
Japan aven for vissa av dessa produkter.

Leverantorer

S & W representerar sedan manga ar till-
baks Kawasaki helikoptrar pa den sven-
ska marknaden. Hittills har atta enheter
salts, bl a till den svenska marinen.

Ett intressant samarbete ager rum mel-
lan S & W och Nittan Co Ltd i Tokyo, som
ar huvudleverantdr av detektorer till Salen
& Wicanders brandlarmsystem Salwico.

Siwertell pa offensiven i
Japan

Som en direkt foljd av de anmarknings-
varda saljframgangar Siwertell kunnat in-
registrera varlden 6ver for sina helmekani-
serade, dammfria system fér lossning av
bulkprodukter har féretagsledningen be-
slutat att fran mars manad i ar etablera en
egen sdljorganisation i Japan. Ansvarig
for verksamheten blir John Slight, som har
lang erfarenhet av Siwertell i sin egenskap
av chef for S & W-gruppens kontor i Hong
Kong. Han kommer att leda verksam-
heten fran Salén Japans huvudkontori To-
kyo. Avsikten ar, att tillverkningen aven
nar det galler Siwertell skall ske i Japan.
John Slight anser, att med tanke dels pa
Japans avsevarda import av bulkproduk-
ter nu och i framtiden och dels den ex-
tremt goda vaksamhet och de krav som
rader i landet mot luftféroreningar borde
Siwertell ha en god framtid pa den japan-
ska marknaden. Flera av de stora industri-
koncernerna har redan uttalat positivt in-
tresse for produkten:

Kawasaki helicopters have been sold on
the Swedish market for many years by
Salén & Wicander.

Saléns har goda
relationer till
japanska oljebolag

Japan ar nu en av de allra storsta raoljeim-
portdrerna i varlden - ca 230 miljoner ton
per ar. Aven om den storsta delen av im-
porten skeppas med japanska tankfartyg
har Salén Tanker AB goda férbindelser
med de japanska oljebolagen och har ofta
nagot av flottans 18 fartyg sysselsatt for
nagot av de japanska bolagen.

| fallet South Foundation fick befrakta-
ren betala USD 12.750 per dag under
«storage«-perioden. Tack vara att befal-
havaren i samrad med befraktaren lycka-
des finna en lamplig ankringsposition i In-
donesiska vatten, lyckades fartyget halla
nere bunkerkonsumtionen till ett ton die-
selolja per dygn.

Bland tankrederiets tidigare relationer
med Japan marks framforallt Saléns fors-
ta VLCC Sea Sovereign som var en av To-
kyo Tankers foérsta VLCC i deras stora
tankflotta. Den goda PR detta fartyg gav
Salén under sin tre ars charter med Tokyo
Tanker har vi an idag gladje av.

Salén Tanker har aven langtidsbefraktat
tva 90.000-tonnare fran Sanko Lines i To-
kyo. | samband med langtidsbefraktning-
en av Birdie fick vi aterigen bevis for de
mycket goda relationer vi sedan manga ar
haft med Hitachi.
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Salen celebr

To celebrate its 20 years of transporting
fish to Japan, Salén Reefer Services
arranged a reception at the Hotel Okura in
central Tokyo on December 7. More than
400 prominent guests, mainly from Japa-
nese fishing companies, took part inthe
festivities.

The following day, Salén Dry Cargo
hosted a reception at the Hotel Okura for
more than 300 guests. Most of the guests
came from companies with whom SDC
has business contacts. ]

The pictures on both these pages re-
flect the festive atmosphere that prevailed |
at both receptions.

Mr. Shoji Kitamura,
head of Interocean,
Hostesses dressed in kimonos awaiting the arrival of giving his address.

guests.

Mr.C-H Zethelius
toghether with his

i )

e old'friend
Mr. K. Kimura, president of Ed Nishikawa
Shinwa Kaiun Kaisha, and from Seattle.
— Mr. Frank Chao, president
Mr. leda of Nozaki & Co (center) with Mr. Shiraiwa and of Wah Kwong & Co., Hong ]

Mr. Tanaka of Interocean. Kong.

& - Dr. Eng. Masao Kinoshita (center), president of Hitachi
From left: Mr. Yamaguchi and Mrs. Kitamura, Interocean; Mrs. Miller, Shipbuilding,and Hitachi executives talking to Mr
Sunkist; Mrs. Zethelius, Salén, and Mr. E.H. Miller, Sunkist. Rosengren and Mr. Byrfors of Salén.




ates in Tokyo

For att manifestera Saléns 20-arsjubileum
som transportérer av fisk till Japan anord-
nade Salén Reefer Services den 7 decem-
ber en mottagning pa Hotell Okura i cen-
trala Tokyo. Sammanlagt 6ver 400 promi-
nenta gaster fran féretradesvis japanska
foretag deltog i arrangemanget.

Pafoljande dag stod Salén Dry Cargo
som vardar for en mottagning pa Okura
med Over 300 gaster, varav flertalet
representerade foretag med vilkka SDC

\ har affarskontakter.
Bilderna pa dessa bada sidor speglar

[ nagot av den festliga stamning som prag-
lade de bada mottagningarna.

Mr. Lennart Hofdell, of Salén Reefer Servi-  Mr. Tanimura, of Nissui Shipping Co., and
ces, and Mr. Mizohata, of Zen Nippon  Mr. Atsumi, of Nippon Suisan.
Kensu Kyokai.

Mr. W. Bergholtz, representative of Skandinaviska
Enskilda Banken in Tokyo, together with
Mr. Christer Salén.

The guests
enjoying
Salén’s
multivision
show. f

|

Mr. Seto, Nippon Yusen KK, and Mr
Somiya, Tokyo Tanker.

v &

Miss Misako Abe and Mr. Bo Pernemar,

Salén, and Mr. Saito and Mr. Yamada, Nippon
Yusen KK, and Mr. Suzuki, Toei Kaiun.

Managers

from Salen’s Far

East offices met in Tokyo.
Three of the representatives,
from left: Kjell Jonson,
Hong Kong;

Mike Corry, Australia,

and Russell Watson,

New Zealand.

Mr. Shimamura and Mr. Kobayashi, Nippo
Kisen, and Mr. Satome, Daiichi Chuo Kisen.




“Anita Venture’ delivered
from Koyo

The bulk cargo ship Anita Venture, 60,800
dwt, was delivered to the customers, Wah
Kwong Shipping, Hong Kong, by the well-
known Koyo shipbuilding yard, outside
Hiroshima, on December 10. At the same
time, Salén Dry Cargo took control of the
ship on charter. Salen Dry Cargo has
signed a long-term contract of employ-
ment for the Anita Venture, which in view
of the current weak freight market, is con-
sidered satisfactory.

The Wah Kwong Group, under the guid-
ance of T.Y. Chao and his sons, Frank and
George Chao, has experienced extraordi-
nary growth and become one of Hong
Kong's largest corporate groups, with
interests primarily in shipping and real
estate. Wah Kwong has cooperated clo-
sely with Salén for several years, in parti-
cular with Salén Dry Cargo.

The ship was named by Mrs Anita

Rosengren, wife of Mr Gunnar Rosengren,

appointed new head of the Saléninvest
group.
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Mr. Staffan Burenstam-Linder, member of the
Swedish Parliament, with his wife Thesy and a

Japanese guest.

Mr. Frank Chao, president of
Wah Kwong & Co., Hong Kong,
handing over a gift to the
president of the Koyo

shipyard, Mr. Kensei Mizote.

The name giving dinner was held
att the Kaikoh Hotel.

Hong Kong for Toyo Menka Kaisha, Mr.
Kensei Mizote, Koyo, and Mr. George
Chou, managing director of Wha Kwong.

Anita Venture’ levererad fran Koyo

Fran det valkanda Koyo-varvet utanfor Hi-
roshima levererades den 10 december
bulkfartyget "Anita Venture” om 60.800
ton dw till bestéallarna Wah Kwong Ship-
ping, Hong Kong. Fartyget 6évertogs sam-
tidigt pa charter av Salén Dry Cargo, som i
sin tur tecknat ett langre sysselsattnings-
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kontrakt for fartyget till en niva, som med
hansyn till dagens svaga fraktmarknad
anses tillfredsstallande.

Wah Kwong-koncernen har efter en an-
markningsvart snabb tillvaxt under led-
ning av T.Y. Chao och sénerna Frank och
George Chao blivit en av Hong Kongs

storsta foretagsgrupperingar med intres-
sen framfdr allt inom shipping och fastig-
hetsbranschen. Med Saléns har Wah
Kwong under flera ar haft ett nara sam-
arbete, i synnerhet med Salén Dry Cargo.
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Hitachi-a Japanese giant

Hitachi is one of Japan's largest industrial
groups. Salén's relationship with Hitachi
Shipbuilding began in the middle of the
Seventies with the ordering of Panmax
ships. Since then, an amiable relationship
of close cooperation has developed bet-
ween the two companies.

The capacity of Hitachi's shipyard is
known worldwide, and the Panmax ship
built there is probably the best known of
its type. As is well-known, Salén Dry Car-
go makes extensive use of these vessels
for transporting goods.

Salén and Hitachi cooperate in ex-
changing information and developing pro-
jects - energy efficient ships, for example.
Discussions have also taken place with
Hitachi concerning an order for drilling
rigs. It should also be mentioned that the
Gunclean system, one of Salén & Wican-
der's best-known products, has been in-
stalled in many ships built by Hitachi.

The meeting pictured above, between Hitachi and Salén representatives, took
place in Hitachi’'s magnificent office complex in Tokyo. From left: Claes-Henrik

Zethelius, Jan Lundberg, Christer Salén and Gunnar Rosengren, all from Salén.
Masanobu Yamamoto and K. Shima from Hitachi, Hans Christian Bdrresen, mana-
ger of Salén’s Tokyo office, and Junichi Deguchi, Koji Okada, Toshikazu Yuguchi
and Minoru Twata, all from Hitachi. Sitting, with his back to the camera, Bjorn

- - Byrfors, managing director of Salen Dry Cargo.
Hitachi -

en japansk
gigant

Hitachi ar en av Japans stérrre indu-
strikoncerner. Da det galler Hitachi
Shipbuilding startade Saléns kontak-
ten med dem i mitten av 70-talet i sam-
band med vara bestéllningar av Pan-
maxfartyg. Sedan dess har ett mycket
nara och angenamt samarbete utveck-
lats.

Hitachis kapacitet som varv ar vida
kant éver varlden, och det Panmaxfar-
tyg varvet tillverkar ar kanske det mest
kénda av den typen. Salén Dry Cargo
ar som bekant stora da det galler tran-
sporter med dessa fartyg.

Samarbete mellan Saléns och Hita-
chi sker ocksa da det galler att utbyta
erfarenheter och utveckla projekt sa
som fér branslesnala fartyg etc. Dis-
kussioner har ocksa férts med Hitachi
angaende bestallning av oljeborriggar.

Det bér aven namnas, att Gunclean,
en av Salén & Wicanders mest kanda
produkter, installerats i ett mycket stort
antal av de fartyg som byggts av Hita-
chi.

Many of Salén Dry Cargo’s Panmax bulk carriers are built by Hitachi.




Myndighetsmote

Saléninvests traditionella méte fér myn-
digheter hélls i ar den 13 januari i ndrvaro
av drygt 50 representanter fran departe-
ment, riksdagsutskott, Fartygskreditga-
rantindmnden, Skeppshypotekskassan,
Kommerskollegium, Sida, Exportkredit-
ndamnden, Sjofartsverket, Riksgéaldskonto-
ret, Svensk Exportkredit AB och Redarefo-
reningen. B
Programmet inleddes av Sture Odner,
som redogjorde for Saléns stéllning idag. |
ovrigt omfattade programmet i huvudsak

féredrag och debatt om den svenska sjo-
fartsndringen, dess alarmerande nedgang
under senare ar och méjligheterna att ater-
igen vdnda pa utvecklingen. Sven Salen
talade om svensk sjofart och sjéfartspoli-
tik i internationellt perspektiv, Gunnar Ro-
sengren redogjorde for torrlastrederiets
lyckade satsning pa bulktonnage 1978
och Clarence Dybeck uppehdll sig i hu-
vudsak vid det orimliga kostnadslage som
svensk sjofart har att arbeta i.

Bolagsstamma

Den sedvanliga bokslutskommunikén for
Saléninvest kommer att distribueras via
TT den 1 april och bolagsstamman halles i
Saléninvests huvudkontor den 26 maj
med bdrjan kl 16.00.

Saléninvest meets
government
authorities

Saléninvest held its traditional annual me-
eting with Swedish Government officials
on January 13. The meeting was attended
by more than 50 prominent representati-
ves from various Government depart-
ments, parliamentary committees, and ot-
her authorities and institutions connected
with the shipping industry.

Sture Odner, Sven Salén, Gunnar Ro-
sengren and Clarence Dybeck spoke
about some of the problems currently fa-
cing Salén and the shipping industry.

Sven och Dagmar Saléns stiftelse

Stiftelsen beviljade under ar 1981 anslag a
sammanlagt 2,9 milj. kr till vetenskapliga
och sociala andamal. De totala anslagen
sedan stiftelsen bdrjade sin verksamhet
har hittills uppgatt till 18,6 milj. kr.

For innehavet av 204.000 aldre aktier i

Tillgangar

816.000 B-aktier i Saléninvest AB
Reversfordringar

Obligationer och férlagsbevis

Fordringar fér upplupna revers- och andra rantor

Banktillgodohavanden
Inventarier

Styrelsen utgdres av
Sven H Salén (ordférande), Sven Brohult

Till ny verkstallande sekreterare i Sven
och Dagmar Saléns Stiftelse har utsetts
Sixten Ackermark. Han eftertrader Ivan
Holmgren, som under tio ar innehaft den-
na post och dessférinnan under tva ar va-
rit verksam inom Saléns koncernstab
samt VD i Venintressenter.

Saléninvest AB med nominellt varde 20,4
milj. kr har efter aktiedelning och fond-
emission erhallits 816.000 nya aktier med
nominellt varde 40,8 milj. kr.

Vid arets slut 6verblivna aktier i den ak-
tiepost som féregaende ar saldes till en

aktiesparfond for anstallda inom koncer-
nen aterkOptes av stiftelsen pa oférandra-
de villkor och avyttrades till marknadspris
med vinst som tillférts grundkapitalet.
Stiftelsens stéllning den 31/12 1981
framgar av féljande balansrakning:

Eget kapital och fonder
5.100.000:- Grundkapitalet 30.793.000:-
23.150.000:- Dispositionsfonden 3.500.000:-
1.850.000:- Uppfinnareprisfonden* 937.000:-
264.661:-  Overskott 6.985.053:34

11.850.391:34
s bl W et
Kr.42.215.053:34

Kr. 42.215.053:34

Utfastelser om anslag fér senare utbetalning reducerar

Overskottet med 0,9 milj. kr.

Sixten Ackermark

Ivan Holmgren

, Carl-Goéran Hedén, Mats Rehnberg och Christer Salén.

*Uppfinnareprisfonden har bildats pa initiativ
av Svenska Uppfinnareféreningen. Andama-
let med fonden ar att frammana det kreativa
elementet i vetenskaplig undervisning och
stimulera forskning med direkt praktisk syft-
ning. Utvecklingsbeframjande insatser skall
alltsa genom fonden kunna belénas med
penningpris. 1977 utlyste fonden genom
svenska och utlandska massmedia en pris-
tavling och de forsta priserna avses bli utde-
lade i samband med Uppfinnareféreningens
hundraarsjubileum 1986. Fonden tillféres ar-
ligen anslag enligt plan.
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Saléns

Personalservice- Saléninvest Aktiesparfond
1981-12-31
program
Saléns Personalserviceprojekt for anstall- Anta/ar7§/utn{a.z‘”d ‘gg
da och deras familjer, som initierades un- varavi/oatns a ?“//d o
der koncernkonferensen 1981 och om- ontorsanstaliaa
Salén & Wicander 110

namndes i Salén-Nytt 5/81, har nu tagit
fastare former genom projektgruppens ar-
bete under vintern.

Kontanta in- och utbetalningar

Grundidén med personalserviceprojek- under aret Kr2 660 689,11
tet &r att féretaget skall skapa en fristaen- Utdelning 72 900,00
de organisation som kan bista salénfamil- Ranteintakt per 81-12-31 33 552,50
jer som hamnat i en problemsituation som ) ‘ Kr2 767 141,61

: ~ = Inkép aktier 38.900 st 2732 530,50
de inte vet hur de skall I6sa. Det kan réra ,
sig om olycksfall, sjukdom, familiekriser Saldo kapitalkonto 81-12-31 Kr34 611,11
etc. o
Det sociala trygghetsnat som Saléns pa Fondens férmogenhet Kr7 935 600,00
- 38 900 aktier a Kr 204:- 34611,11
detta satt skapar skall verka som ett !
komplement till de resurser som redan Saldo kapitalkonto Kr7970211,11
finns i samhallet.

Projektet kommer att kunna férmedla Antal andelar 248 114,948
kontakt med lakare i speciellt angelagna Andelsvarde 32,123
fall liksom med psykoterapeuter da de an-
stallda sa onskar. Dessutom har till pro-
jektet knutits en grupp frivilliga anstallda -
och pensionarer som erbjudit sig att sta till B"and 1 Snow F’ower

forfogande da nagon i en besvarlig situa-
tion sOker bistand. En grupp pensionarer
finns tillganglig fér hem- och sjukhusbe-
sok.

Om Du blir sjuk och behéver nagon
form av hjalp, tveka inte att kontakta per-
sonalserviceprojektet, och da i forsta
hand Hakan Winstrém, tel. 08-787 13 17.

Saltech far
kontrakti Holland

Salén Technologies AB har fatt ett upp-
drag fran det hollandska Conautic bv att
utveckla ett underhallssystem for ett kom-
binerat supply- och dykerifartyg, som
byggs foér Conautic bv vid De Hoop varv i
Lobith.

Saltech-systemet, som redan finns i ett
60-tal olika fartyg, kommer att tacka saval
planerat som avhjalpande underhall av all
utrustning och system ombord det hol-
landska fartyget.

Saltech ser idag ett 6kande intresse for
denna typ av system for offshore-enheter
av olika slag och arbetar koncentrerat pa
att vidareutveckla systemet fér anpass-
ning till olika anvandares krav.

Brand utbrot i Snow Flower pa morgonen
den 22 januari nar fartyget lag vid kaj i
Brownsville, Texas, for lastning av citrus-
och juice-koncentrat till Europa.

Branden var forst lokaliserad till hjalp-
motor 3 men fick en sadan omfattning att
enda alternativet var slackning med total
fyllning av maskinrummet med kolsyra.

Nar forsta inspektionen skedde efter
slackningsforsoket med kolsyra kunde
konstateras att branden inte var slackt
utan hade spridit sig vidare via elkablarna.
Rokdykare ur besattningen lyckades sa
smaningom slacka branden.

Inga personskador intraffade men trots
att branden drabbade en begransad del
av fartyget blev skadorna stora och re-
parationsarbetet blir mycket komplicerat
och tidskravande. Fartyget ar funktions-
odugligt i minst tva manader.

Fartyget var nastan fardiglastat och
skulle avgatt samma dag som branden
intraffade. Lasten skadades inte. Sedan
transportabla generatorer anskaffats kun-
de ventilationen av lastrummen aterupp-
tas och lasten lossades ut och trans-
porterades till kylhus. Fartyget forhalades
sedan till reparationskaj i Port Isabell,
strax utanfér Brownsville.

Saltech gets
contract in Holland

Salén Technologies AB has received a
contract from Conautic bv in the Netherlands
to develop a maintenance administration
and inventory control system for the multi-
purpose offshore support and diving vessel
being built for Conautic bv at the De Hoop
shipyard at Lobith.

The Saltech system, already in operation in
more than 60 vessels of various types, will
cover the maintenance planning and correc-
tive maintenance for all equipment and sys-
tems aboard the Dutch ship.

Fire aboard
the Snow Flower

The reeefer ship Snow Flower was dama-
ged by fire on January 22, as she lay
in Brownsville, Texas, for loading citrus
fruit and juice concentrate. No one was
injured and the cargo escaped unharmed.
Widespread damage occurred in the ma-
chinery however, which will require the
Snow Flower to undergo about two
months of repair work. The cargo was un-
loaded in Brownsville and transported to
refrigerated warehouses.
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14.000 m° trid med Winter Star

De som till aventyrs lever i tron att Saléns
kylfartyg enbart fraktar kylda och frysta
produkter 6ver varldshaven misstar sig
storligen. Att de i férsta hand ar byggda
for sadana transporter ar sjalvklart, men
efter hand har det visat sig att fartygen
aven lampat sig mycket val for transporter
pa det s k returbenet av exempelvis bilar,
traktorer och andra fordon samt inte sa
sallan aven sackat gods sasom spannmal
och mjél.

Annu ett varuslag adderades nyligen till
de tidigare, da Winter Star som det forsta
av vara kylfartyg nagonsin tog in full last
av tra i Finland fér lossning i Egypten.
Drygt 10.000 kubikmeter sagade och bun-
tade travaror i olika langder och dimen-
sioner lastades i fartygets kylrum och
drygt 4.000 kubikmeter pa dack. Lastning-
en foérlépte synnerligen vél pa tva dygn
kortare tid &n beréaknat och resan fran Ke-
mi, Yxpila och Kotka till slutdestinationen
Alexandria férlépte val. Aven lossningen
gick snabbt och saval de finska tidsbe-
fraktarna, EEFOA, som de egyptiska last-
mottagarna uttryckte sin tillfredsstéllelse
med Winter Stars prestanda.
Virkespaketen kdérdes fram med gaffel-

side by forklift trucks and loaded on board
with the help of the ship’s own cranes.

truckar och lastades ombord huvudsak-
ligen med hjalp av fartygets egna kranar.
Dackslasten var drygt tre meter hdg och
tackte storre delen av fartyget.

A2/ 7 ,' 7 .‘,/‘

Loadling operations proceeded extremely well.

The deck cargo, slightly more than 3
meters high, covered most of the deck
space.

Winter Star transports unusual cargo

If anyone, by chance, still believes that Sa-
lén’s reefer vessels transport only chilled
and deepfrozen products over the world's
oceans, he is very much mistaken. It is
true, of course, that these ships were built
primarily for such cargoes, but they
gradually proved highly suitable for trans-
porting other goods on the return voyage:
cars, tractors and other vehicles, as well
as bagged products like grain and flour.

Yet another commodity was recently
added to this list of unusual cargoes for
reefer vessels. Winter Star became the
first of our ships ever to take in a full
cargo of timber, in Finland, for shipment to
Egypt. More than 10,000 cubic meter
of sawn and bundled timber, in different
lengths and dimensions, was loaded into
the ship’s refrigerated space and more
than 4,000 cubic meters onto the deck.

Loading operations proceeded extremely
well, taking two days less than expect-
ed, and the voyage from Kemi, Yxpila and
Kotka to the final destination, Alexandria,
proceeded satisfactorily. The ship was al-
so unloaded speedily, and the Finnish
time charterer, EEFOA, and the Egyptian
consignee of the goods both expressed
their satisfaction at Winter Star’'s perfor-
mance.

24




Tor Line salt

Forhandlingarna angaende forséljningen
av de olika Tor Line-verksamheterna har
nu kunnat avslutas.

Enligt den ursprungliga 6verenskom-
melsen mellan DFDS och Tor Line skulle
DFDS med bérjan 1981-07-01 overta Tor
Lines trafik pa Nordsjon samt de bada
passargerarfartygen Tor Britannia och Tor
Scandinavia. Av skilda skal - i huvudsak
dels beroende pa affarens betydande om-
fattning och komplexitet, dels langdragna
MBL-férhandlingar, sent erhallna tillstand
fran svenska myndigheter och problem i
samband med tilltankt ombyggnad av Tor
Britannia till kryssningsfartyg - blev arbe-
tet med forséljningen utomordentligt tids-
kravande, vilket medférde att den 6ver-
enskomna tidsplanen inte kunde hallas.

Tidsutdrakten férorsakade en rad prak-
tiska problem, men trots detta kunde verk-
samheten hallas igang nagorlunda ndjak-
tigt. Dessvarre resulterade tidsforskjut-
ningen i betydande extra kostnader for
Tor Line-agarna.

Slutresultatet av det omfattande f6r-
handlingsarbetet blev enligt féljande:

~Till DFDS har forsalts passagerarfar-
tygen Tor Scandinavia och Tor Britan-
nia, Tor Lines passagerartrafik pa
Nordsjon, frakt- och passagerartermi-
nalen i Skandiahamnen samt samtliga
aktier i Tor Lloyd AB, Tor System AB,
Tor Line BV och Amsterdam Ferry
Agenturen BV. Vidare har DFDS férhyrt
passagerarterminalen i Felixstowe och
huvudparten av Tor Office i Skandia-
hamnen samt ingatt langfristiga agen-
tur- och stuveriavtal med Tor Line Ltd.

—Till Saléninvest har Tor Line overlatit

sina intressen i FOSS och Corpo-
manaure. Harutdver har Saléninvest
overtagit Tor Finlandia och certeparti-
/optionsratt avseende Tor Gothia.

—Till BNS Agencies har férsalts samtlig
aktieriTor Line Aps.

—Till Fastighets AB Stockholm-Saltsjon
har forsalts samtliga aktier i Buss AB
Intra (Interbuss)

—Till Stockholms Férvaltnings AB Svea
har forsalts kontorsfastigheten "Tor -
Office” i Skandiahamnen.

Tor Line behaller sina aktier i Tor Line
Ltd. Utéver agentur- och stuveriverksam-
het fér DFDS (Immingham) fortsatter Tor
Line Ltd genom sina dotterbolag Whitwill
Cole och Swift med agentur- och hamn-
verksamhet i Bristol. Huvudkontoret har
flyttat till London.

Installationer till sjoss

Under forsta kvartalet i ar sker installation
av inertgas och fast tankspolningssystem
pa As-Safinas bada 100.000-tonnare Safi-
na Salamah (ex Seven Seas) och Safina
Saudia. Samtliga installationer utférs av
fartygens egna besattningar samt en re-
parationsfirma under ledning av tankrede-
riets inspektionsavdelning.

Inertgasanlaggningarna fér bada farty-
gen kommer fran Japan. De levereras i
slutet av mars och under tiden fram till
dess pagar ror- och elarbeten samt dvriga
forberedelser. Fartygen behdver stanna
endast vid ett tillfalle, namligen nar an-
laggningarna tas ombord i Bahrain. Up-
pehallet beraknas till ca tre dagar.

P& Safina Saudia installeras ett helt nytt
fast tankspolningssystem, medan endast
en komplettering behover utféras pa Safi-
na Salamahs redan befintliga fasta spol-
system.

For att uppfylla alla nya fordringar fran
olika myndigheter har Salén Tanker under
en tid aven utfért om- och tillbyggnad av
rérsystem och fértdjningsarrangemang
pa sina fartyg. Arbetena utfors under farty-
gens ballastresor. Samtliga 250.000- och
350.000-tonnare ar i det narmaste klara
med sina installationer.

] &,, D oX
SAFINA

SAUDIA
\ ~

; \

JEDDAH

Stern of Safina Saudia (ex Zaragoza), pho-
tographed by Lennart Lundh, hull engine-
er.

Tor Line acquired
by DFDS

Negotiations between Tor Line and DFDS,
the Danish shipping company, have now
been concluded.

Under the original agreement between
the two companies, DFDS—effective July
1, 1981-would have acquired Tor Lines’
traffic on the North Sea and its two
passenger ships, Tor Britannia and Tor
Scandinavia. For various reasons, the
negotiations were extremely time-
consuming, making it impossible to hold
to this schedule.

The end results of the comprehensive
deliberations were as follows:

1. DFDS has bought the Tor Britannia and
Tor Scandinavia, Tor Line's passenger
routes on the North Sea, the freight and
passenger terminal in Gothenburg as
well as all the shares in Tor Lloyd AB,
Tor Systems AB, Tor Line BV and
Amsterdam Ferry Agenturen BV. DFDS
has also leased the passenger terminal
in Felixstowe.

2. Tor Line has sold its interests in FOSS
and Corpomanuare to Saléninvest.In
addition Saléninvest has acquired the
Tor Finlandia and charter-party option
rights relating to the Tor Gothia.

The Tor Office building in Gothenburg has
been sold to the Svea real estate com-
pany, in which Saléninvest holds a
30-percent interest.

Tor Line is retaining its shareholdings in
Tor Line Ltd. In addition to its agency and
stevedoring operations for DFDS (Im-
mingham), Tor Line Ltd.~through its subsi-
diary, Whitwill Cole & Swift-will continue
with its agency and port operations in
Bristol. The company’s head office has
been moved to London.

Installation operation
performed at sea

In response to new maritime regulations
prescribed by IMCO and other authorities,
Salén Tanker is currently modernizing and
refurbishing its tanker fleet.

Inert gas and fixed tank-cleaning sys-
tems will be installed on both of As-
Safina's 100,000-ton tankers, Safina Sala-
mah (ex Seven Seas) and Safina Saudia,
by the ship’s crew and a repair company,
under the supervision of the tanker com-
pany's inspection department.

The inert gas equipment for the two ves-
sels will arrive from Japan at the end of
March. Meanwhile, work will proceed on
the pipe and electrical systems and other
preparatory operations will be carried out.

The ships will only need to dock once
-at Bahrain, to load the equipment, and
this is estimated to take three days.

An entirely new tank cleaning system
will be installed on Safina Saudia, while
Safina Salamah’s fixed tank-cleaning sys-
tem only needs some additional equip-
ment.

To meet the new requirements, Salén
Tanker has also, for some time, been mo-
dernizing the pipe and mooring systems
on its tankers. This work, performed du-
ring ballast voyages, is nearing comple-
tion on all of the 250,000- and 350,000-ton
tankers.

25




Saléns startar kryssnmgar

Saléns skall tillsammans med Penavico,
China Ocean Shipping Agency, Peking,
bedriva kryssningsverksamhet fran Hong
Kong till Kina. Beslut harom har fattats ef-
ter en tids forhandlingar i Peking och
Hong Kong mellan berérda parter.

De tva foretagen skall tillsammans 6pp-
na ett forsaljningskontor i Hong Kong som
skall skéta bokningar och administrera
verksamheten.

For kryssningstrafiken har passagerar-
fartyget Yao Hua chartrats fran det statliga
kinesiska storrederiet China Ocean Ship-
ping Company, Peking. Yao Hua har ka-
pacitet for 300 passagerare.

Kryssningsprogrammet har utformats i
samrad med China International Travel
Service, som ocksa kommer att ha Kina-

The agreement between |
the Chinese authorities
and Salen concerning the
passenger traffic between
Hong Kong and China was
signed at a meeting in
Peking at the end of
January.

experter ombord som skall féreldsa om bl
a kinesisk kultur for att ge passagerarna
en fyllig bakgrund infér utflykterna i land
under denna unika reseupplevelse.

Kryssningen innefattar besék i Amoy,
Shanghai, Nanking och Peking. Mé&nga
platser av intresse finns med i program-
met, exempelvis den vackra Wuxis sjo
Tai, Zhenjiangs tre kullar, Ming-gravarna,
Pekings forbjudna stad och naturligtvis
den kinesiska muren.

Ombord pa Yao Hua, som ar mycket
lamplig fér denna typ av kryssningsverk-
samhet, kommer passagerarna att erbju-
das varierande typer av kinesisk och véas-
terlandsk underhallning liksom méjlighe-
ter att bekanta sig med det utsékta kine-
siska koket.

The passengers onboard the Yao Hua will
be offered a variety of Chinese and western

entertaiment, and of course real Chinese food.

Kryssningen omfattar tio dagar ombord
pa fartyget och tre dagar med &6vernatt-
ningar i Peking. Kostnaden varierar fran
ca 10.000 kr per person, vilket inkluderar
alla maltider och utflykter, men ej resor till
och fran Hong Kong.

llP

Lars Wikander, tldlgare passagerarchef/

Tor Line, kommer att vara ansvarig for den
nya passagerarverksamheten fran ett ny-
inréttat kontor beldget vaningen under
Salens nuvarande kontor pa Connaught
Road i Hong Kong.
— Som turistland erbjuder Kina oanade
mdjligheter, sager Lars Wikander, som ser
mycket positivt pa projektet. Han betonar
dven att det ocksa innebar majligheter till
ett fordjupat samarbete mellan Salens och
det kinesiska ndringslivet.

Salén to start cruise line on China

The Salén Group will start passenger crui-
ses from Hong Kong to Amoy, Shanghai,
Zhenjiang, Nanking and Tientsin, the port
of Peking.

The China International Travel Services
(CITS) and China Ocean Shipping Agency
(Penavico) in Peking have both expressed
their strong support of this exciting cruise
venture, which will be operated by the Chi-
na Friendship Cruises, Hong Kong.

A general sales agent based in Hong
Kong will be formed by the Hang Wai
Shipping Agency of Hong Kong and Saléen
to handle the business. China Ocean
Shipping Company (COSCO), demon-
strate their enthusiasm and support for
the program by chartering out their vessel
m/v Yao Hua with a capacity of 300 pas-
sengers.

In order to prepare the passengers for
this unique experience as well as to secu-
re smooth operations in the various ports,
CITS and Penavico have agreed to station
on board specialist personnel from their
respective organizations.

The cruise itinerary includes many fa-
mous places of great interest, such as the
Kulangsu of Amoy, the Yu Garden in
Shanghai, the beautiful Lake Tai of Wuxi,
the historical temples in Suzhou, the three
mounts of Zhenjiang and the ancient pur-
ple mountain observatory in Nanking. A
three day special emphasis is devoted to
Peking which amongst its rich variety of
historical sites offers the famous Forbid-
den City, the Ming Tombs and of course
the Great Wall.

In addition to the usual cruise vessel fa-
cilities onboard the Yao Hoa which inclu-
de a pool, sundecks, lounges and bars, a
variety of Chinese and western entertain-
ment will be offered as well as the oppor-
tunity to sample the real Chinese cuisine.

The China Friendship cruise program
offers a thirteen day itinerary inclusive of
all meals plus excursions on mainland
China and hotel accommodation i Peking.
Cruise prices will range from USD 2000
excluding transportation to and from port
of embarkation.

Information regarding the cruises can
be obtained from China Friendship Crui-
ses, c/o Salén Hong Kong Ltd., telephone
5-44 28 48.
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PERSON-NYTT

Jan Palmer har tilltratt en befattning som
ansvarig for Jungner Marines nya projekt
UWM (Under Water Manipulator). Palmér
har en gedigen offshore-erfarenhet bak-
om sig, bl a fran Mexikanska Gulfen och
fran egen konsultverksamhet inom off-
shore-omradet.

Mr. Jan Palmér has taken over the
responsibility at Jungner Marine for the
company's Under Water Manipulator Pro-
ject (UWM). Mr. Palmér has previously
worked in the offshore business.

Martin Ros har tilltratt befattningen som
chef for Salén UK, London. Han har under
senaste 12 aren varit verksam inom ship-
ping i Hong Kong och har ingaende kéan-
nedom om «ship management« i Fjarran
Ostern.

Mr Martin Ros has been appointed head
of Salén UK, London. Mr Ros has been
posted in Hong Kong for the last 12 years
and he has a wide knowledge of ship ma-
nagement in the Far East.

Trotjanare

Under 1981 agde tva hogtidligheter rum
pa Saléns, vid vilka trotjanare till sj6ss
uppmarksammades. | juni éverlamnades
minnesgavor till tre medarbetare som gatt
i pension, namligen befédlhavaren itankre-
deriet Einar Westerby, kylmaskinisten Stig
Herlin samt andrestyrman Birger Karls-
son, torrlastrederiet.

| december 6verlamnades minnesga-
vor till maskinchef Ruben Rikberg, som
pensionerades fran kylrederiet, och till be-
falhavaren Karl Erik Persson for 25 ars
tjanst i koncernen, varav i torrlastrederiet
sedan 1970.

Ruben Rikberg mottar gavan av Allan Dahlberg.

Einar Westerby

Birger Karlsson

Karl Er}'k Persson

Stig Herlin

Ny teknisk chef och vice VD i Salén Pro-
texa Drilling Co i Houston ar sedan 1 au-
gusti 1981 George H. Thomas. Han har
lang erfarenhet fran oljeborrning, bade till
lands och till sjoss, och kommer narmast
fran The Offshore Company, Houston.

Ea

On August 1st, 1981, Mr. George H. Tho-
mas joined Salén Protexa Drilling Co,
Houston, as Executive Vice President and
head of the Technical Department. Mr.
Thomas has long experience from on and
offshore drilling, latest with The Offshore
Company, Houston.

Sjokapten Gdésta Jakobsson, tidigare chef
for Tor Lines terminalfunktion, har tilltratt
en befattning pa Salén Dry Cargo. Han an-
svarar i forsta hand for terminal- och last-
hanteringsfragor i samband med olika
projekt pa linjetrafiks- och ro/ro-sidan.

Captain Gosta Jakobsson, previously
head of Tor Line's portterminal system,
has been appointed head of terminal and
cargo handling in connection with various
liner and ro/ro projects.

Sjokapten Folke Reich, tidigare Owners
representative for Compagnie Geénérale
Maritime (CGM), San Francisco, har till-
tratt en befattning pa Salén Dry Cargo
som stallféretradare for Ingvar Fristam,
som ar ansvarig for rederiets linjetrafik
och ro/ro-verksamhet.

Captain Folke Reich, previously with
Compagnie Générale Maritime (CGM),
San Francisco, has been appointed depu-
ty manager for liner and ro/ro traffic of
Salén Dry Cargo. Head of this function is
Ingvar Fristam.
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Tva nya bolag

Saléns hittillsvarande inkopsverksamhet i
Goteborg bedrivs fran arsskiftet i ett nybil-
dat bolag med namnet Salen Marine
Supplies AB. Bolaget kommer att bedriva
handelsverksamhet foretradesvis inom
shipping, offshore och narliggande omra-
den. Till VD i det nybildade bolaget har ut-
setts tidigare ink6pschefen Bengt Ryd-
berg.

s v

Bluewater Law Firm AB &r ett nybildat
bolag med Saléens som huvudintressent.
Bolaget ar inriktat pa handlaggning av sjo-
rattsliga tvister och skadearenden samt
utbildning inom samma omrade. Verk-
samheten kommer att drivas fran Salén-
huset i Stockholm fér uppdragsgivare sa-
val inom som utom Saléengruppen. VD ar
jur.kand. sjokapten Rolf Ihre, som narmast
kommer fran Salén Reefer Services.

N =
¢
b 4 4. h
Bengt Rydberg Rolf Ihre
Salén Marine Bluewater

Supplies AB

From the beginning of 1982 a newly for-
med company, Salén Marine Supplies AB,
will be carrying on Salén’s purchasing
operations in Gothenburg. The company
will trade mainly within the shipping, off-
shore and related fields.

Bengt Rydberg, former purchasing ma-
nager, has been appointed president of
the new company.

Law Firm AB

Bluewater Law Firm AB is a newly formed
company with Saléns as its main partner.
The company focuses on conflicts of
maritime law and claims, as well as
education in these areas. Company
operations will be conducted from the
Salén buildning in Stockholm and will
handle assignments for clients within the
Salén Group as well as outside. Captain
Rolf Ihre, who also holds a Degree in Law,
is president of the company. Captain lhre
was previously with Salén Reefer Ser-
vices.

Dodsfall ..

Sjokapten Ragnar Sandstrém, fodd 1933
i Goteborg, avled den 16 december 1981
ombord i tankfartyget St. Clemens, som
levererades till Petroflota, Mexico, i bdrjan

av 1982. Kapten Sandstrém tjanstgjorde
som Saléns/Petroflotas representant om-
bord.
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Matros Lars Edberg har avlidit, 31 ar
gammal, ombord Winter Water under resa
pa vag till Hamburg.

Matros Jan Axel Berg, 39 ar, har avlidit
under ledighet. Hans sista fartyg var Fo-
rest Wasa.

SFBF-klubben
Salén

SFBF-klubben Salen haller ordinarie all-
manna arsmoten i Stockholm den 2 mars
1982 i Salénhuset, Norrlandsgatan 15
(samling vid receptionen) och i Géteborg
den 4 mars pa SFBFs kansli, Skeppsbro-
platsen 1, 3tr. Arsmotena bérjar kl. 12.30.

Paféredragningslistan bl a:
Verksamhetsberattelsen 1981
Val till klubbstyrelsen fér kommande
tvaarsperiod.

Nominerade kandidater till styrelsen:

Stig Elenius, omval, Peter Gripenberg, ny-
val, Jessica Rundberg, nyval, Magnus
Sjoquist, omval, Sixten Stenersby, nyval,
Wilhelm Svedlund, nyval, Per Westerstahl,
nyval.

Klubben uppmanar medlemmar som ar
hemma att stalla upp da arsmoétet 1982 ar
synnerligen viktigt.

Meddelande till
SFBF-klubben Saléns
utlandsanstallda

Enligt ett beslut i centralstyrelsen fran
1963 kan man vara passiv medlem i Sve-
riges Fartygsbefalstérening om man
tianstgor i fartyg under utlandsk flagg.
SFBF-klubben Salén paminner harmed si-
na utlandsanstallda medlemmar att an-
sOkan skall vara skriftlig. | annat fall ar
medlemmen betalningsskyldig fér med-
lemsavgift som aktiv. Ansékan om passivt
medlemskap stalles till: Sveriges Fartygs-
befalsférening, kansliet, Skeppsbron,
111 30 Stockholm. Samtidigt underrattas
rederiet om att aktiv medlemsavgift ej
langre skall inbetalas till féreningen.

Halsningar
SFBF-klubben Salén
Styrelsen

AMVER honors
nine Salén ships

AMVER, the automatic reporting system
managed by the United States Coast
Guard, each year awards flags and certifi-
cates to shipping companies that have
assisted in rescue operations at sea. Last
November the Swedish Shipowners’ As-
sociation was the host at a ceremony at
the Shipping House in Gothenburg when
Admiral John B Hayes, head of the
U.S.C.G., presented awards to represen-
tatives of Swedish shipping companies
which had promoted AMVER's activities
in various ways.

Captain Bertil Crafoord, representing
Saléns at the ceremonies, accepted certi-
ficates and AMVER flags on behalf of the
following ships: Atlantic Wasa, Forest Wa-
sa, Winter Sea, Winter Wave, Winter Star,
Snow Crystal, Snow Drift, Snow Flake and
Snow Storm.




_Fraktmarknaden .....

Kyl

Sedan mitten av december har kylmark-
naden varit betydligt mera aktiv framstp g
a det oOkade tonnagebehovet fran
Marocko. | tillagg till detta har ett be-
tydande antal fartyg fraktats med kott fran
Kontinenten till Ryssland de senaste vec-
korna. Stora kvantiteter kdtt och smor har
ocksa salts fran Nya Zeeland till Ryssland,
vilket starkt Pacific-marknaden.

Vi har nu kommit in i den aktiva perio-
den av kylmarknaden och redan nu kan vi
se viss brist pa tonnage. Frakterna ar pa
vag upp och vi kommer mycket snart att
se avslut pa hoga nivaer. Vi ar férvissade
om att hégsasongen kommer att bli myc-
ket aktiv och goda resultat ar att forvanta.

Sysselsattningslaget for var egen flotta
har varit gott sedan arsskiftet och kommer
saforbli fram till juni-juli.

Reefers

The reefer market has been considerably
more active since the middle of Decem-
ber, mainly due to the increased demand
for tonnage for the Morocco trade. In ad-
dition, quite a few vessels have been fixed
for meat from the Continent to USSR and
large quantities of meat and butter have
also been sold from New Zeeland to
USSR leading to a stronger Pacific mar-
ket.

We have now reached the active period
of the reefer market and we can already
notice some scarcity of tonnage. Freight
rates are gradually increasing and we will
soon see fixtures concluded at high le-
vels. We are convinced that the coming
peak-season will be a very active one and
that this will lead to satisfactory results.

Our own reefer fleet has been fully emp-
loyed since the beginning of this year and
we expect this situation to continue until
June/July.

Tank

Den lageravtappning oljebolagen pabdr-
jade foérra aret kommer att fortsatta under
forsta kvartalet i ar och beraknas nu upp-
ga till 3-3,5 fat per dag. Detta ar en av de
starkast bidragande orsakerna till det olje-
overskott som rader och som har férorsa-
kat standigt sjunkande oljepriser och en
irritation inom OPEC for att Saudi-Arabien
producerat for mycket. Marknaden for
tankfartyg har naturligtvis drabbats hart
och rasat i botten, till en niva som skulle
leda till upplaggning om man inte trott pa
en forbattring senare i ar. | AG, dar det lig-
ger 89 milj. tdw i prompt position beta-
las WS 20,5 for 225.000 ton till Japan och
nagra poang lagre till Kontinenten. |
Medelhavet har 80.000 ton fatt W 29,25 till
USA.

Forr eller senare hamnar emellertid lag-
ren paen niva som inte kan minska mer av
strategiska skal, och kommer dessutom
en konjunkturuppgang ar det inte osanno-
likt med en Okad efterfragan pa omkring 5
milj. fat/dag. OPEC producerar nu om-
kring 20 milj. fat/dag mot 31 m 1979, var-
for det finns gott om utrymme fér efter-
fragedkningar.

The Freight Market

week 5

Tanker

+ The reduction on stocks that the oil com-

panies started last year is expected to
continue during the first quarter of this
year and is now estimated to be 3-3,5 mill.
barrels per day. This explains the present
oil surplus which has caused decreasing
oil prices, and an irritation within OPEC
over the high crude oil production in Saudi
Arabia.

The market for tankers has of course
been hard hit and has reached rockbott-
om, a level which would normally lead to
lay-ups if one does not believe in an
improvement later this year.

In the AG there is about 8-9 mill. dwt in
prompt position and 225,000 tons has
been paid WS 20.5 for a voyage to Japan
and a couple of points less for discharge
in Europe. In the Mediterranean 80,000
tons has got WS 28.25 for US desti-
nations.

Despite the above facts, sooner or later
the oil stocks will reach a level which can-
not be reduced further due to strategical
reasons, and this coupled with higher
industrial activity could very well mean an
increased demand for oil of about 5 mill.
bbls/day. OPEC is currently producing
about 20 mill. bbls/day compared with 31
mill. in 1979, so there is plenty of room for
increased demand.

Torrlast

Torrlastmarknaden ar mycket svag och
nedgangen har slagit hardast mot det
stérre tonnaget. Beslutet att lagga upp o-
ekonomiska fartyg fran 100.000 tdw och
uppat kan komma att verkstéllas ganska
snart.

Aven Panmax-marknaden har hastigt
férsvagats. En 70.000-tonnare fraktades
pa ett ar till USD 2.25. Rundresor i bade
Pacific och Atlanten pa t/c far idag ca
USDA4.000. Senaste avslut for spannmal
Gulf-Japan for denna storlek ar USD 9.50,
Hampton Roads-Japan USD 18.

Handy-size-marknaden for rundresor ar
ca USD 3.000 men nagot battre pa period.
En del redare vill frakta pa 12 manader
men mycket fa pa nagon langre period.
Marknaden pa ett ar for en 27-30.000-
tonnare ar USD 5.000-5.500.

Tweendecker-marknaden ar den som
haller sig bast, USD 4.000-5.000 for rund-
resor.

Dry Cargo

The dry cargo market is very poor. The down-
turn in the market has hit the biggest sizes
the most. The decision to lay-up uneconomi-
cal vessels from 100,000 dwt and upwards
such as ore carriers, ore oilers/bulkers can
be realized soon.

Even the Panmax market has very rapidly
turned down. One 70,000 tonner was fixed
for one year at USD 2.25. Round voyages
both in the Pacific and the Atlantic on t/c
pays today about USD 4,000. Last paid on
grain Gulf-Japan this size is USD 9.50,
Hampton Roads-Japan USD 18.

The handysize market for a round voyage
is abt USD 3,000 but this size is a bit better for
period. Some owners want to cover for 12
months but very few want to cover for a
longer period. The market for one year for a
27-30,000 tonner is USD 5,000-5,500.

The market which is keeping up best is the
tweendecker market, with USD 4,000 and
5,000 for rounds.
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Pippi pa Salens

Tomten ser till de sina, inte bara péa julafton utan aven en bit in pa det nya aret.
Sa till exempel sag han till att hundratals barn till salénanstéllda och deras véanner
trivdes nar det i januari bj6ds till sedvanlig julgransplundring i maxiformat i Saléns
stora matsal. Over 400 sma och stora barn kom till arrangemanget, vars i sar-
klass stdrsta attraktion dock inte var tomten utan Pippi Langstrump, som mot slu-
tet av eftermiddagen doék upp helt ovantat.

F ¢ talar bilderna sitt tydliga sprak.

Populdra Pippi stod i centrum fér allas intresse.

., ®®000c0005%

-

Skansens duktiga spelman hjélpte till med Tomten var nést efter Pippi naturligt nog den populdraste figuren
dansen kring granen dven i ar. under kvéllen bland de 450 sma och stora gdsterna.
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E'ru stark, Pippi, och ha'ru mycke guldpengar, va? undrade Ett spratt kan man val alltid spela Pippi! Helt respekt{ést knot
oradda Anna-Maria Jorpes. en av de orddda sma Pippi-vannerna upp hennes skosndren.

Peter Norlindh, kvallens konferencier, pre-
senterar tomten, vem nu det kunde vara.

Pippis ankomst vdckte stor gldadje. Pa bil-
den ses Else och Anna Thurén samt Carl-
Johan och Erika Nessater.

Johan Sosa och Peter Rosenqvist samlar
serpentiner.

Exotiskt inslag i juldansen: Zensi M'Bou-
jamba tillsammans med Berit Lindholm
och Marita Thomson, Saléns ekonomiavd.
(th).

—

Ett leende for fotografen, javisst! Filmvisning. | Kalle Ankas séllskap har vi alla barnasinnet kvar.
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Sea Serpent (1951-1959)

Tankmotorfartyg, byggt 1961 vid Ore-
sundsvarvet AB, Landskrona.
Tonnage: 25710 brt., 15281 nrt, 40200
taw.

Reg.nr.: 10156.

Levererades den 15 maj 1061 till Sa-
lénrederierna AB, Stockholm.
1969, feb., sald for USD 3,5 milj till
Deutsche Seereederei, Rostock,
Ost-Tyskland. Avgick Géteborg
den 28 februari med namnet
Schwedl.
overford pa VEB Deutfracht,
Int. Befrachtung und Reederei,
Rostock.
sald till koépare pa Taiwan for
nedskrotning och lades upp i
Hong Kong den 25 juni 1978 i
védntan pa sista resan.
vidaresald till panama-képare
och omdoptes till Feoso Ambassa-
dor och avgick Hong Kong den 16
mars 1979.

Fartyges dges som Feoso Ambas-
sador av Feoso Ambassador SA,
Panama.

1970,

1978,

1979,
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Ballade (191-1972)

Kylangfartyg, byggt 1961 vid Chant.
Navals de la Ciotat, La Ciotat.
Tonnage: 6929 brt., 3008 nrt., 6908 tdw.
Reg.nr.: 10237.

Levererades 1 december 1961 till
Salénrederierna AB, Stockholm.
1969, rederiets namn dndras till Rederi
AB Pulp, Stockholm.
overford pa det nybildade Sa-
lénrederierna AB, Stockholm.
sald till Apollonian Light Cia.
Naviera S.A., Piraeus. Omdopt
till Apollonian Light vid 6verta-
gandet den 11 sept. Gick in i en
3-arig T/C for Salén Reefer Ser-
vices.

1969,

1972,

a—
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1977, 5 juli, upplagd i Itea.

1979, mars, sald till Nea Galini Ship-
ping Co SA, Piraievs och om-
dopt till Cretan Reefer.

1979, sald till spanska kdpare fér ned-
skrotning och bogserades fran
Piraievs den 8 december 1979 till
Sevilla.

Slet sig kl 16.50 den 21 december 1979 i

hérd storm pé pos. 35.50 N och 01.24 E.

K1. 00.30 den 22 december drev det obe-

mannade fartyget iland vid Cap Tenes

pa den nordafrikanska kusten, bréts itu
och blev fullstandigt vrak.




gar till

. Jungman Jansén
SJOSS

I forra avsnittet av Thorwald Janséns skildring av den
forsta resan med segelfartyget Pommern fran Mariehamn
till det fjcirran vetelandet Australien fick vi vara med om
den 17-arige Thorwalds sammantrdffande med den legen-
dariske storskeppsredaren Gustaf Eriksson. Vi fick félja
honom vid ménstringen ombord under de férsta spdannan-
de dagarna till sjoss.

I det hdr avsnittet har Pommern kommit en bit pa vdg.
Man har ldmnat Képenhamnoch fortsatt nordvart runt
Skottland och kommit in i den behagliga passaden.

Redalktionen

In the last issue of Salén Nytt we began a series of articles

written by Sea Captain Thorwald Jansén, about his first

voyage by sailing ship, from Finland to Australia, on the
Jour masted bark "Pommern”. Captain Jansén was only
17 years old when he received his father’'s permission to

sign on that famous sailing ship as an ordinary seaman.

He then spent nearly his entire life at sea, including duty

as captain on Salén’s ships.

As a pensioner, he has summarized his impressions of

that first voyage along the "wheat route” during the Thir-
ties. His thrilling story, which space unfortunately permits
us to publish in Swedish only, will be coming in the next
issues of Salén Nytt.

En dag samlade forstestyrman hela besdittningen
mellan kryss- och storriggen. Han talade om vakt-
systemet till sjoss. Vi skulle ga de traditionella 4-,
5-och 6-timmarsvakterna. Jag skulle hora till ba-
bordsvakten, som var férstestyrmans vakt. Jag
var vdldigt glad for det, for han var lugn, bussig
och faktiskt bara fyra ar dldre dn jag och den till
aren yngste av styrmdnnen. Jag stannade pa
hans vakt dven féljande resa.

Envdldig upplevelse

Den 21 september 1935, en klar dag med spridda
moln och kraftig bris, ldttade 4 m/bk:na L'Avenir,
Passat och Pommern sina ankaren och gav sig till
sjoss. Det var en vdldig upplevelse for mig och
sdkert dvern for de andra jungmdnnen. Segel efter
segel sattes och fylldes med brisen. Skeppen bor-
iade skjuta fart.

Ndr alla segel var satta, ddcket upproéjt och tam-
parna uppskjutna, sattes sjovakt. Det blev ba-
bords vakt som fick ta forsta térn. Vaktens matros

hade redan toérnlistan klar. Jag skulle vara hjélp-

ror forsta rorstimmen. Med en ldttmatros tagade
jag ivdg akteréver och upp pa poopen. Rorsmans
plats var pa lovartsidan om roderaxeln, hjdlpror
pa ldsida. Rorsmdnnen vdxlade, kursen gavs och
upprepades. Innan den avlésta rorsman ldmnade
poopen gav han kursen dnnu en gang till befélha-
varen, som da héll vakten, ocksa han upprepade
kursen. Det kcéindes vdildigt hogtidligt.

Min kamrat fragade om jag kunde kompassen. Det
kunde jag, fast jag nog aldrig hort om kvarts- och
attondedelsstreck, men hel- och halvstrecken var
bekanta for mig. Sedan demonstrerade han hur
det gick till. Bad mig halla bra tag i ratten sa att
jag skulle "kdnna” roérelserna. Jag tror att min
kamrat stod kvar hégst 20 minuter. Sedan sade
han att ” du kan nog det hdr nu, byt plats” och
strax ddrefter "nu gar jag” och ddarmed var han
borta.

Envadldsamt stolt jungman

Min férsta rorstorn forlépte lyckligt. Att det var en
valdsamt stolt jungman som avléstes, gav kursen
at ndasta man, en ldttmatros, och sedan upprepade
den till kaptenen, dr vdl inget att undra over.

Kaptenen horde till den vdnliga och lugna sorten.
Inte heller han hade fyllt trettio.

Resan till Képenhamn, dédr Pommern och andra
G.E.-skepp skulle dockas, bottenmalas och inta
proviant for langresan, blev for oss alla en éver-
raskning. Séllan brukade Ostersjon visa en sadan
ilska som nu —hela utresan gick vi "’fér stumpar-
na”, alltsa med enbart undremdrsar och sviktad

fock. Att svikta ett segel gér man genom att seglet

gigas och gardas pa lovartsidan och beslas med
en goling, sa att bara ett trekantigt segel aterstar
pa ldasidan.

Forsta besdket i Nyhavn

Framkomna till Képenhamn fick Pommerns jung-
mdn ndstan hjdltegloria, foringen annan besditt-
nings jungmdn hade fatt ga till vdders under stor-
men. I Képenhamn skulle alla komplettera sina
utrustningar, képa tval, tandkrdam, dkta islands-
tréjor, ett extra par gummistévlar och sa férstas
cikta rulltobak. Nagra pengar i form av férskott pa
lonen var det inte tal om. Men kapten lovade beta-
la vara privata rédkningar och sedan géra avdrag
pa lénen. G.E. anlitade den gamla och vdlkédnda
skeppshandeln Julius F. Schierbeck’s Eftr., Ama-
liegade 47. Vi behévde pengar fér att roa oss i Ké-
penhamn - inte skulle vél Nyhavn bli okdint fér oss,
bara pa grund av att vi inget forskott fick. Den be-
provade skeppshandlaren visste rad. En hel del
varor sattes upp pa vara rdkningar utan att le-
vereras och istdllet fick vi pengar av skeppshand-
laren minus skdlig rdnta. Vi fick pa sa sdtt gora
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bekantskap med Nyhavn och kunde konstatera
att sa hdr i slutet av segelfartygens tidevarv stod
vi besdttningar en aning hoégre i kurs dn vanliga
sjomadn.

En dag i oktober var vi pa vdg. Befcdlet beslot ga
norr om Skottland. I kvdllningen hade vinden okat
sa pass mycket att befdlhavaren beslét minska
segel. Ovrebrammarna firades och gardades. Tre
jungmdn beordrades till vdders for att besla var
sitt segel. Jag fick férriggen pa min lott. Jag var
uppe och bérjade besla ena sidan, da jag hérde ut-
kiken sla tre glas rdtt forut. Ja visst, rakt framfor
oss syntes ljusen fran ett maskindrivet fartyg, sty-
rande rdtt mot oss. Det blev rérelse nere pa ddck.
Forst kom 3:dje styrman fram pa backen, senare
dven 1:e styrman. Det var just i skymningen, sa
vara fotogenlampor syntes inte sa bra. Eftersom
angaren bara fortsatte sin kurs, tdndes bloss pa
var back. Da upptdcktes vi och angaren girade
mot var styrbordssida, som var var lovart.

Ndra kollision

Efter en liten stund dndrade angaren kurs igen
och bérjade styra in mot oss med skdcrande kurs.
Det bérjade se farligt ut. Jag stod bara stilla och
foljde utveckligen. Med den férdndring som sked-
de skulle vi ovillkorligen kollidera. Med var klip-
perstdv skulle vi med all sdkerhet skdra in i anga-
ren. Om vi kolliderade skulle riggarna ga éverbord
och ramla féréver. Ddr jag stod pa 6vrebrammen,
var jag sa hogt upp att jag med den ramlande
masten skulle hamna i havet pa andra sidan
angaren. Det gav mig en smal mdéjlighet att 6verle-
va om jag kldttrade nerat, sa langt jag hann, fér
att atminstone landa pa angarens ddck. Jag
hade hunnit nagonstans ned om undre mdrsen,
da angaren, ett passagerarfartyg, med néd och
nédppe klarade sig fran att fa sin flaggstang akter-
ut avklippt av var klyvarbom. Angarens befilha-
vare stod som fastfrusen pa kommandobryggan,
hdnderna kramade krampaktigt relingen. Men
ldngs ddcken hurrade och vinkade passagerarna
till oss, ovetande om hur ndra déden de egentligen
varit. Tillbaka uppe pa min bram, undrade jag var-
for angaren gjort den andra mandévern och kom till
slutsatsen att ett segelfartyg alltid dr statligare
att se fran ldasidan dn fran lovart. Kaptenen ville
sdkerligen visa sina passagerare denna sdllsynta
anblick, ett fyrmastat fartyg under fulla segel i
hard vind. Vad han tydligen inte rdknade med
var att vi gjorde sa hég fart, kanske inte mycket
sdmre dn hans eget fartyg.

Dag fér dag kommer vi sydligare, vddret blir var-
mare och alla vdntar pa passadvindarna. Nér des-
sa nas blir det ater en dags hart arbete. Storm-
seglen skall ner och ersdittas av passadseglen. Ett
passadsegel dr ett dldre, slitet, solbrdnt, lappat
och sémstickat segel, som inte motstar trycket av
kraftigare vind dn passadens. Vi gor det otroliga,
byter ut alla femton raseglen pa en enda dag.

Passaden var en underbar tid

Sedan dndras sjévakterna. Kvar blir nu bara 5
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"Passaden var en underbar tid. Seglen stod trim-
made pa exakt samma vis dygn efter dygn.”

man pa vardera vakten. Vi tar alla ldngre térnar,
rors-, utkik- och papasstorn. Pa sa sdtt far vi énda
alla i tur och ordning en fritérn varannan vecka,
eller var tionde dag.

Nar dven ndtterna blivit varma, var det inte
manga av oss som sov i skansen. Passaden var en
underbar tid. Seglen stod trimmade pa exakt sam-
ma vis dygn efter dygn. Att arbeta i behaglig vdr-
me var toppen. Fér att vi jungmdin inte skulle glom-
ma bort var riggvana, aterkom alltid arbetet att
overhala gardingar. Det gdllde ndstan uteslutan-
de évrebramsgardingar. Visst var det en ganska
angendm morgongymnastik det ddr att éverhala
gardingar. Att i tropikgryningen kldttra upp i "'sin
rigg”, att i lugn och ro géra éverhalningen efter en
titt neréver var styrman fanns och att sdtta sig pa
ran och rulla en cigarrett och njuta av utsikten, det
var underbart.

Vi jungmdn hade givna uppgifter, sadana som
bara jungmdin skulle utfoéra, bland dem den alltid
aterkommande “backstérnen”. Till den hérde
passning med mat och stdadning av bada skansar-
na, den stora férliga och den lilla aktra. I den for-
liga bodde ddcksmanskapet. I den aktra bodde
batsman, timmerman och donkeyman och det
fanns dven plats fér en segelsommare ddr.Till
passningen horde dven diskning av matbesticken.
Vi skulle sjdlva halla bade sapa och handdulk.
Vattnet skulle vi ocksa skaffa sjélva. Sedan gdllde
det att fa vattnet varmt. Man fick varje dag parla-
mentera med kocken, det horde liksom till ritua-
lerna, sa fick man det svalaste hérnet pa spisen.
Kdrlet vi vdarmde vattnet i bestod av en tom 5 kilos
Viking margarinbox.

Forts. foljer i Salén-Nytt 3-82



Stugor sommaren 1982

Personalstiftelsen inom Salénrederierna

Salénrederiernas Personalstiftelse

106 09 Stockholm

1. Jag énskar stugan pa/i vecka
2.Jag onskar stugan pa/i vecka
3. Jag Onskar stugan pa/i vecka

Jag ar anstalld pa (ange avd/rederi):

Jag ar pensionar (stryk i safall under)

Namn

Adress

Postadress

Telefon (riktnr)

Anmalan skall vara inkommen senast den 1 april 1982

Salénrederiernas Personalstiftelse
106 09 Stockholm

Jag 6nskar lana bat

under tiden (ange vecka)

alternativt bat

under tiden

Uthyrningsperioden stracker sig fran 16rdag kI 09.00 till fredag kl. 18.00.

Segelbéatarnakan lanas 1-2 veckor, motorbaten endast 1 vecka.
Kompetensbevis bif. insant tidigare

Jag ar anstélld pa (ange avd/rederi)

finns pa sjdpersonalavd.

Jag ar pensionar (stryk i sa fall under)

Namn

Adress

Postadress

Telefon (riktnr)

Anmalan skall vara inkommen senast den 1 april 1982

staller nedanstaende stugor till férfogan-
de sommaren 1982 for sj6- och kontors-
anstalld personal tillhérande Saléninvest
och Salénia samt pensiondrer med minst
fem ars anstallning i dessa féretag.
Féljande prioritering galler: Personer
med kortare anstallningstid an 2 ar star
efter dvriga. Personer som under tiden
15/6 - 15/8 foregaende ar hade stuga far
sta efter dem som ej hade stuga under
denna tid. Pensionarer star vid val av tid-
punkt tillbaka fér aktiv personal. Vi tycker
emellertid att alla som vill ifragakomma
skall héra av sig. Kvarstar flera sbkande
fér samma stuga/bat samma tid, sker lott-
dragning. Under samma ar kan i princip
endast sommarstuga, bat eller vinter-
stuga erhallas. Stugorna hyrs fran I6rdag
till I6rdag pa eller, om det finns mojlighet,
tva veckor. Samtliga stugor ar avsedda for
sjalvhushall.
Kostnad:

475:-/vecka 15/6-15/8
300:-/vecka under 6vrig tid.

Malma 5stugor 4-8 personer
Tallberg 1 stuga 6 "
Flaton ” 7 "
Ven n o 4-5 "

AT IITTTTTTS.

Batar sommaren 1982

Il’l’ll’l”l”l””l"

Infér den solflédande sommaren 1982
erbjuder Saléns Batklubb foljande flotta till
sina medlemmar:

Hemmahamn Malma
Tre Maxi 77 av 1980 ars jubileumsmodell
med inombordsmotor, komplett segelgar-
derob och all évrig erforderlig utrustning
samt en Monark 69 motorbat, aven den
komplett utrustad.
Kostnad:
800:-/vecka 15/6-15/8
600:-/vecka 1-15/6 15-31/8
250:-/vecka under ovrig tid

Fér lan av bat kravs medlemsskap i SBK
(15:-/ar) samt dokumenterad nautisk
kompetens (t ex férarbevis), som skall bi-
fogas ansokan. | tveksamma fall kan
"uppsegling” fér SBK-fadder bli aktuell.

Segelbatarna Salina Il, Salona Il och Sa-
lotta Il samt motorbaten Saladus ligger
utrustade och klara fr o m mitten av maj.

Samma uthyrningsregler som f6r stugor
galler.
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| februarilotteriet presenterar vi en konst-
nar som sedan lange ar valkand fér man-
gasalénare, namligen Einar Palme.

Konstkritikern professor Teddy Brunius
har kallat Einar Palmes konst «en fest for
O6gat«. Konstnarens tekniska och koloris-
tiska kunnande ar betydande och hans
maleri har behallit sin friskhet genom aren.
Einar Palme ar en mycket flitig utstallare,
bade i Sverige och utomlands. F n visas
hans konst i Oslo i samband med invig-
ningen av ett nytt stort konstgalleri.

Manadens vinst ar en oljemalning,
«Lansseglare«.

Naésta vinstmojlighet blir i april och den
stora varutlottningen sker i slutet av maj.

half to external recipients. Contributions to Salén News are gratefully
appreciated.

Nya medlemmar ar hjartligt valkomna.
Anmalan kan ske pa nedanstaende ta-
long, varefter manatligt avdrag sker pa 16-
nen.

Du som inte far 16n fran Saléns utan ar
pensionar eller tjanstledig kan betala in
Din avgift - garna for langre tid - till post-
giro 432 83 70-4 Kulturféreningen vid Sa-
lénrederierna, Konstsektionen. Enda vill-
koret fér medlemsskap ar att Du ar salén-
anstélld, d v s anstalld eller pensionar i f6-
retag som omfattas av Saléns Personal- == B : e
stiftelse, varifran Konstféreningen har ett «Lansseglare«,

arligt bidrag. oljemalning av
Einar Palme.

Vill Du segla styrman pa Shamrock?

— féga ekonomiskt I6bnande, men intres-
sant, roligt och larorikt, idealiskt sommar-
jobb fér nautiker som &r intresserad av
ungdomsarbete och utbildning.

Skriv till Holger Renberg,
Skeppsholmsgarden,
111 49 Stockholm
eller ring 08-23 70 80.

Toyota formanligt

Alla anstdllda i Salénkoncernen erbjuds liksom tidigare
extra formanliga priser vid kép av Toyota. Kontakta din
egen personalavdelning eller ring till Rune Malmsborg
direkt, tel. 08/54 23 55, for ytterligare information.

Till Bo Sundblad, Saléninvest, 106 09 Sthim
Namn:
i " " " (textat)

Jag anmaler mig som medlem i Saléns

Konstférening med ett manatligt I6ne- Personnr:

avdrag av: 5:- 10:- 15:-

‘ LAP/SJP Pensionar
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